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You Never Finish Paying For the 


ooks You Need and Fail to Buy 


Alexander Hamilton Institute's slogan says, 


“The cost of an article or service begins with 
the need of it."’ A variation of this thought, 
now an accepted sales axiom, is expressed in 
the familiar advertising phrase: ‘If you need 
a thing you pay for it whether you buy it or 
not."’ There is this difference however, when 
the need involves books and education—you 
never finish paying for a neglected education 


or for the books you need and fail to buy. 


“THE BUSINESS ENCYCLOPEDIA” 
Edited by Henry Marshall (514 pages) - - $1.00 


Tells how to budget your income and save money; 
laws governing bankruptcy and debts; legal and tech- 
nical steps necessary in buying a home; forms of 
leases; when a mortgage can be foreclosed; rights of 
husbands and wives; how to make a will; what con- 
stitutes slander and libel; gasoline tax rates by states; 
automobile touring distances between cities; definition 
of more than a thousand business terms and expres- 
sions, etc., etc. Price $1.00 postpaid. 


“THE STORY OF MONEY” 
By Norman Angell (411 pages) - - - - - $1.00 


With the new ‘commodity dollar’’ promised by Presi- 
dent Roosevelt, Norman Angell'’s book ‘‘The Story of 
Money" written in 1929, becomes a book of the hour. 
Traces the history of money from antiquity to the 
present time. ‘‘Money can never be safe and depend- 
able,"’ says the author, ‘‘in a society ignorant of its 
nature."’ ‘What is wrong with gold?"’ and ‘‘Have 
banks the power to make money safe?’’ are only two 
of the timely and significant chapter headings. Regu- 
lar edition $5.00. Reprint edition $1.00 postpaid. 


“DOW JONES AVERAGES" 
By Barron's (190 pages) - - - - + = $1.50 


By way of introduction to this remarkable collection 
of tables of all ‘‘Dow-Jones Averages’ published 
through September, 1933, there are brief chapters on 
‘*The Dow Theory,"’ ‘‘History of the Dow-Jones Aver- 
ages,"’ how they are calculated and what stocks are 
used. Includes: complete set of ‘Daily Average Prices 
of Railroad and Industrial Stocks’’ from January 1, 
1897 to October 1, 1933; Daily Average Prices of 
Utility Stocks from January 1, 1929 to October 1, 
1933; Daily Average Prices of 40 Bonds from April 
1, 1915 to October 1, 1933; Yield on Dow-Jones 
Averages from January, 1928 through June 23, 1933; 
Daily Volume of Sales on New York Stock Exchange 
from January 1, 1897 to October 1, 1933; also Daily 
Range (high, low and close) of Dow-Jones Railroad, 
Industrial and Utility Averages from October 1, 1928 
to October 1, 1933. Price $1.50 postpaid. 


“BEATING THE STOCK MARKET” 
By R. W. McNeel (155 pages) - - - - - $1.00 


From 1912 to 1922, the author was Financial Editor 
of the Boston Herald. Here he discusses the rules of 


successful speculation, ‘‘Faith,’’ Market Cycle,” 
“‘Buying—Wait for Real Opportunities,” Selling,” 
‘Danger Signals,’’ ‘‘Margins,’’ ‘Stop-Loss Orders’’— 
these chapter heads indicate the book's scope and 
value. Price $1.00 postpaid. 


“THE DOW THEORY” 
By Robert Rhea (257 pages) - - - - - = $3.50 


This study of market trends presents clearly and con- 
cisely Robert Rhea's explanation of the Dow Theory— 
the most complete and understandable interpretation 
of movements of Dow-Jones Averages. Its value to 
the trader and the investor is increased if studied in 
connection with Mr. Rhea’s ‘‘Graphic Charts,’’ which 
sells for $12.50, and which charts the daily price 
movements of Dow-Jones Industrial and Rail Averages, 
also total daily stock sales from 1897 to July 1, 1933. 
Price of book only $3.50 postpaid. One of our three 
hest sellers, 


“GRAPHIC CHART PORTFOLIO OF 
52 MARKET LEADERS” 


November Edition ready - - - - $2.50 


Arithmetic charts of the daily price range of 52 lead- 
ing stocks for eight months ending October 31st, 
1933. Other valuable data on earnings, dividends 
and yearly high and low 1920-32. Size 8Y%4 x 10% 
inches. Price $2.50 postpaid. 


DUO- 


November Edition ready - - - - - + = $2.50 


Both arithmetic and logarithmic charts of the daily 
price range of 59 outstanding stocks, covering five 
months ending October 31st, 1933. Comparing the 
proportionate changes in price action the trader can 
determine where the higher percentages of profit 
possibility lie. Size 6 x 7% inches. Price $2.50 
postpaid. 


“TRADING PROFITS IN LOW-PRICED 
STOCKS” 


By Arthur Rolland (63 pages) - - - - - $1.00 


Mr. Rolland’s purpose in this book is to prove the 
theory that low-priced stocks should return greater 
profit than similar commitments made in higher 
priced issues. Heavy paper cover. Price $1.00 
postpaid. 


We Supply Any Book You Want—Tell Us Your Needs 
Send Your Check or Money Order with All Book Orders 
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Special Features This Week 


A Threat to $11,000,000,000 of Business - - - - = = 


wv A searching study of the so-called Tugwell bill which, if passed 
in its present form, would drastically curb the activity of indus- 
tries having a total volume of business of eleven billion dollars 
annually. A list of the stocks and the degree to which they would 
be affected will be found on page 446. 


445 


‘The Seasonal Factor in Business Trends - - - - - - 447 


Wv Without a clear understanding of the seasonal influences which 
are at all times at work in the general business situation, changes 
in trade statistics may be very misleading. This analysis of the 
various cyclical movements in leading industries assists in inter- 
preting a number of the present confusing trends, 


A “Prince or Pauper” Railroad? - - - - - = 


WV Ananalysis of a low priced rail stock which appears to be in an 
interesting speculutive position because most of its troubles are 
behind it. 


448 


What Kind of Business Recovery? - - - - - - - - 449 


Ww Business recovery is definitely in prospect, but the uncertainty 
existing as to what course it will pursue has confused the outlook 
for individual stocks. Which types will benefit first in the event 
of monetary inflation? Which will be helped by the NRA? And 
which stand to gain through normal business recovery? 


An Audit of the Auto Industry - - - - - - - - = 


W The low priced division continues to rule the waves of motor 
car buying, but what course will the automobile industry take in 
the future? And which stocks offer the most attractive oppor- 
tunities at present? 
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DVANCING steadily from a low of 

1% this year to present levels of 
about 30, one stock is now selling at 
the highest price of the past ten years 
and much above its best 1929 figure. 
There have recently been sweeping 
changes in the management, and like 
most other spectacular performers it is 
spoken of as a repeal stock. Earnings 
likewise have recorded a substantial gain 
and financial position has been im- 
proved. What is the story behind this 
issue, and what of its future prospects? 


HE second article in Tue Frvan- 

c1aL Wortp’s series entitled “Scut- 
tling Ten Million Investors” has now 
been prepared and will appear in the 
following issue. This magazine’s initial 
defense of the utility investor was re- 
printed and quoted throughout the en- 
tire country, and the coming article will 
cover additional phases of this threat 
to billions of dollars of investment funds. 
No utility investor can afford to miss it! 


A STRANGE condition it is, when 
an industry enters its best season 
of the year and the prices of the stocks 
representing its leading units begin 
tumbling to their lowest levels instead 
of advancing, as in previous years,’ in 
anticipation of the seasonal earnings 
bulge. No occult need be consulted to 
explain the phenomenon for the diffi- 
culty is readily apparent upon a cursory 
study. Investors holding the securities 
of this industry have reason to feel con- 
cerned over prospects for their commit- 
ments as the new bugaboo which has 
arisen threatens to wipe out a large por- 
tion of the profit margin of the business. 
This discussion, together with a compre- 
hensive tabulation of the vital statistics 
of the eight leading stocks of the indus- 
try, will be presented next week. 
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Take Definite Action Now and 
Adjust Your Portfolio the 
New Policies 


HE changes that have come 

over the investment outlook in 
the past six weeks as the result of 
such developments—among others— 
as the clarification of the Administra- 
tion’s inflation attitude, the steps to- 
wards the establishment of trade 
relations with Russia, the calling of 
the Fourth Liberty Loan, the codifi- 
cation of industry under the NRA, 
the plans for thawing approximately one billion 
dollars of frozen assets in closed banks, and the 
new drive to increase commodity prices, all serve 
to emphasize the importance of keeping your 
portfolio in constant harmony with the business 
and economic prospect. 


T IS in situations such as that on which we 

are just entering that foresighted investors lay 
the foundations for future fortunes and economic 
independence. The securities you now hold, 
whether they have been in your portfolio for 
years or have been acquired only recently, may 
have interesting recovery or profit possibilities at 
the moment—but will you know when to make 
the next move? It is riot enough to know what 
to buy; of greater importance is the knowledge 
when to sell—and whether to switch immediately 
into other issues or patiently maintain a liquid 
position until the opportune time to reinstate the 
sold-out holdings or to establish a new portfolio 
of possibly very different type. 


NVESTORS whose portfolios 

are under the direct personal su- 
pervision of THE FINANCIAL 
WORLD RESEARCH BUREAU 
are guided conservatively in a pro- 
gram prepared especially for them 
after a thorough consideration of 
every factor in their individual situa- 
tions. Portfolios existing at the time 
the investor enrolls as our client are 
analyzed and we suggest the exact revisions 
necessary. From time to time thereafter, as 
conditions dictate, the portfolio is adjusted to the 
constantly shifting outlook. You retain your 
securities in your own possession. Our position 
is strictly that of investment counsel. 


E will be glad to enroll you as a client if 

your present holdings or surplus available 
for investment justify it. You will find the pro- 
cedure simple, for it has been perfected by years 
of concentration on the problem of investor-guid- 
ance. You merely register with us the complete 
list of your securities with their cost, provide us 
with all the necessary data regarding your require- 
ments, objectives and resources, and then follow 
the direct, positive recommendations as_ they 
come to you. Everything is personal—individual; 
there are no group advices. The cost is moderate 
—$100 for a full year of supervision; and there 
are no “extras.”’ For complete information clip 
and mail the coupon—or write a letter if you 
prefer. 


zz FINANCIAL WORLD RESEARCH BUREAU 


53 Park Place, New York, N. Y. 
11-8-33 


Please send me your pamphlet that explains (without obligation to me) how your personal supervisory 
service would assist me to adopt a progressive investment program. I enclose a list of my investments 
(showing the number of shares and their original cost) to guide you in telling me just how The Financial 
World Research Bureau will aid me. 


Send for This Important Descriptive Pamphlet Today 
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NEW YORK, NOVEMBER 8, 1933 


The 
Market Situation 


HIGHLIGHTS 


Market movements last week carried sug- 

gestion of inflationary pattern — Bond 

price decline reflects prospects of lower 

coupon and principal purchasing power — 

Utilities continue under the influence of 
political factors 


ED by renewal of rumors of an impending plan 

to “do something for silver,” the metal shares last 

week stood out from the remainder of the list, 
rising in the face of declines in other groups and rally- 
ing further in periods of general improvement. The 
changing valuations (on a rising scale) for gold have 
for the time being been practically ignored as a factor 
of influence, one reason being that each daily increase 
holds no element of surprise in the light of the 
announced policy of the Administration. The most 
recent silver reports, like those of the past, have lacked 
uniformity as to detail, ranging all the way up to 
suggestions of the purchase of $3 billions of dollars of 
the metal, to be paid for in greenbacks. While fan- 
tastic on their face, such stories nevertheless increased 
the popularity of stocks of companies which would 
apparently stand to benefit from any such scheme. 


§TRENGTH in the metal stocks, sluggish action on 

the part of the rails, fresh declines in the utilities 
and weakness in bonds carry at least the suggestion 
of an inflationary picture. So far as the utilities are 
concerned, however, the pall of political uncertainty 
has also been a factor. Decatur, Alabama, last week 
voted for municipal ownership and operation and a 
number of other communities ballot on the same ques- 
tion between now and the end of the year. Looking 
at the situation strictly from the standpoint of effects 
of inflation, the utilities and the rails occupy the same 
theoretical position with rates largely fixed and costs 
subject to increases in ratio to the extent of the infla- 
tionary movement. The market actions of the two 
groups, however, have been entirely dissimilar. The 
rail group last week stood 54 per cent above its low 
point for the year (February 25) despite its dis- 


ORLD 


appointing action since the end of August; the utilities, 
on the other hand, stood less than two points above 
their year’s low. On almost any statistical basis, the 
good public utility securities at current levels appear 
to be outstandingly cheap, and in the course of time 
their intrinsic value will be recognized marketwise. As 
long as the present political situation exists it seems 
futile to look for much in the way of improvement, 
but if the majority of the coming municipal elections 
declare emphatically for continued private ownership 
there would be good prospects that a turn in the tide 
had been reached. 


AUTHOUGH bond prices have been declining since 
the middle of July, their action during the two 
months following the making of their peak was hardly 


~ such as would suggest any great fears of inflation or 


an upward trend of commodity prices. The latter 
part of September, however, and the last half. of 
October witnessed comparatively abrupt drops in the 
averages apparently reflecting the growing realization 
that coupons and principal will lose value under the 
Washington plans to bring up the commodity price 
level. Discuee efforts to bring about that objective 
is certainly not favorable to the outlook for bond 
prices, and there appears to be little reason for the 
average investor to maintain any great portion of his 
funds in this type of securities. 


S° LONG as the Administration continues to bend 

every effort toward making cash less valuable by 
reducing the purchasing power of the dollar, the in- 
vestor will find ample warranty for retention of those 
equities that sooner or later will be favorably affected 
thereby. Socialistic tendencies on the part of the Gov- 
ernment and threats of control of stock trading may 
constitute temporary obstacles to vigorous stock price 
advances, but these are factors that will lose much 
of their present effects with the passage of time. 
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The Week of October 25 to November 1: The trend of the 
stock Averages turned irregular last week with the Volume of 
Sales and the number of Issues Traded showing declines on 
reactions and increases on the uptrends. 
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Things 
Digest and interpretation 


of business and financial 
developments 


Recent conflicting statements concerning 
The the course of business during the past few 
months eall for an examination of the 
actual figures. The fact that general bus- 
iness enjoyed a vigorous recovery during the 
late spring and early summer months is 
common knowledge, but the extent of the improvement is 
not so widely appreciated, Using April 1 figures as a starting 
point, steel ingot production increased by 300 per cent as 
against a decline of about 15 per cent usually witnessed 
between the two dates. In the late summer and early 
autumn recession, the decline in ingot output from July 15 
to last week amounted to 56 per cent as compared with the 
gain of about 11 per cent that is usually seen. 

The movement of merchandise and miscellaneous freight 
traffic, which accurately reflects the changes in general trade, 
increased by 22 per cent from early April to the middle of 
July, whereas the normal percentage change is only three 
per cent. From mid-summer to the latest report, however, 
there was only a gain of less than one per cent, with an 
increase of about 11 per cent usually seen. In the*automo- 
tive field, which in recent years has come to play a highly 
important part in our economic welfare, output during the 
first period under review increased by 97 per cent as com- 
pared with the decline of about 13 per cent seen in “normal” 
years. That rise has been followed by a decline of 57 per 
cent. against the usual one of about nine. per cent for the 
three months to the middle of October. If we view the per- 
centage changes only, and ignore the exceedingly sub-normal 
level of new building operations, gains in this field may be 


Business 
Picture . 


of contracts let, the gain amounted to 59 per cent as com- 
pared with the usual decline (from April 1 to July 15) of 
about seven per cent. Since mid-summer, building gains have 
been carried further, with an increase of 63 per cent com- 
pared with little if any change in the computed normal base. 
Of course, recent figures in the building field have been sub- 
stantially affected by Federal works projects, which have 
brought virtually all of the recent gains in the totals. 

The net result of the movements of the various business 
factors between April 1 and the present time leaves steel out- 
put with a gain of 73 per cent, merchandise and miscellaneous 
carloadings up about 23 per cent, little change in the rate of 
automobile production (schedules are being curtailed in 
preparation of new models), and an increase of 160 per cent 
in total building operations, The trend of general trade activ- 
ity has recently been flattening out and indications are that 
the declining phase is ending. Little progress may be wit- 
nessed on the up-side in the several weeks immediately ahead 
of us, but a foundation is being prepared for further significant 
cyclical gains which may be seen around the turn of the year. 


The decision of the Administration to 


Higher extend its gold buying beyond the confines 
piteee Bes of newly mined domestic metal to the 

foreign market may have further confused 
Prospect the situation in the mind of the average 


person, but the implication is clear that in 
one way or another higher prices will be realized if it is at 
all possible for the Government to bring them about. The 
fact that no domestic gold was offered the R.F.C. (at least, 
no debentures apparently were issued for its purchase) is 
hardly surprising when the longer the miners hold their 
metal, the more they can obtain for it with the buying price 
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The Trend 


regarded as highly gratifying. On the basis of daily averages’ 


raised day after day. A week or so of no advances in the 
Treasury’s gold price would doubtless bring substantial quan. 
tities onto the Government market. Nevertheless, production 
is being stimulated and many mining properties which could 
not have been operated with gold at $20 an ounce can show 
good profits at present prices. 

Following the initial burst of activity on the up-side two 
weeks ago, prices in general have turned hesitant and erratic 
in reflection of the uncertainties of the situation immediately 
before us. Of course, much of the heavy volume of buying 
that accompanies the initial phases of a change from hard 
money to a managed currency occured last spring and infla- 
tion threats do not hold the same psychological power now 
that they did then. This may be disappointing to those who 
look for immediate price improvement all along the line, but 
from a longer term viewpoint it is not without its favorable 
aspects, A violent change in the general price level, in either 
direction, can not avoid resulting in serious maladjustments 
whereas a gradual price ascendency is good business tonic, 

Leaving aside for the moment the effect of gold on prices, 
and considering only the influences of other important 
factors, the conclusion is unescapable that a rising price 
trend is in prospect. An unbalanced government budget is 
doing more than anything else to expand the amount of 
credit in use. Production costs are rising, due largely to the 
NRA. Industrial activity has temporarily slackened, but 
reports tell of a continued irregularly upward trend in retail 
trade. Burdensome inventories are being worked off, and 
excessive production of raw materials will doubtless be 
avoided for some time to come. Those are but a few of the 
factors at work to bring about higher prices. They promise 
little in the way of the spectacular, but much in the way of 
sound improvement. 


Despite a number of obvious handicaps 


Third developing during the third quarter of* the 
year, corporate earnings reports for the pe- 

Quarter riod have been very gratifying with gains 
Earnings characterizing the great bulk of the state- 


ments. Of a total of about 350 reports 
published during the past month, approximately 70 per cent 
disclosed earnings progress, as compared with a year ago, 
the greatest percentage improvement usually being found in 
those companies that have been most severely depressed, 
Dividend improvement naturally lags earnings gains (just as 
dividend decreases lag earnings declines), but here also is 
found grounds for encouragement with the record since Oc- 
tober 1 showing 180 rates unchanged, 27 upward revisions 
and only 5 decreases or omissions, Fourth quarter earnings 
reports to come to hand three months hence will doubtless 
reflect the higher operating costs under the NRA codes, but 
only a moderate increase in volume would be necessary in 
most cases to absorb fully the increased costs. 
WEEKLY INDEX OF INDUSTRIAL PRODUCTION 


Average of 1925-1928 = 100 
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THE COMPONENTS. This is an unweighted index of five sensitive 
series of industrial activity ; new building contracts, electric power 
production, automobile output, steel mill activity, and merchan- 
dise, miscellaneous and less-than-carload freight traffic. Adjust- 
ments have been made for normal seasonal variation, and the 
average for the four years 1925-1928 is used as the base. 
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Threat $11,000,000,000 Business 


* 


The proposed Federal Food and Drug Act has the praiseworthy objective of safe- 
guarding the public’s interests from the offenses of a minority. But in the 


doing, big and relatively innocent industries would be heckled if not exterminated. 
To crush a few offenders ali must suffer, with the total volume of business diréctly or 
indirectly affected by this pending legislation amounting to moré than eleven billion 


_which periodically frightens food, 
drug and cosmetic manufactiirers 
confronts them again, and this time 
with more bureaucratic authority and a 
better background of possible success. 
The new bill, while sponsored in the 
House by Representative Dr. Sirovich 
and in the Senate by Senator Dr. Cope- 
land, both of New York, is the direct 
progeny of Professor Tugwell, Assis- 
tant Secretary of Agriculture. He is on 
the periphery of the “brain trust” and 
close to the Presidential ear. What he 
advocates is certain of a detailed hear- 
ing. The bill will be up for final argu- 
ment at the coming session of Congress. 
A professor of economics, Professor 


Ts inimical Federal legislation 


dollars annually. 
By EuGEeNE KATZ 


written the injury would be almost en- 
tirely to them. Advértising in medical 
publications, known in the trade as 
“ethical advertising,” is specifically ex- 
empted from supervision on the theory, 
no doubt, that doctors can take care of 
themselves. The less censorious atti- 
tude towards foods is explained by the 
fact that their tribulations came. early 
in the century in the régime of the 
militant Dr. Harvey. W. Wiley, to 
whom benzoate of soda was anathema 
and poison. The still greater indiffer- 
ence to cosmetics is probably due to 
the recognized impossibility of inter- 
fering with woman’s determination to 
buy whatever she thinks will help her 
appearance and to the fact that such 


usually a physician, to decide whether 
thé nature of the ingredients and their 
quantity would produce the results 
clainied inthe advertising or on the 
label, or whether the name was mis- 
leading in the sense that it did not con- 
tain the ingredient implied by the 
nafie, or contained it in insufficient 
quantity to justify the name. 

There are clauses in the bill, if it 
were to go through in its present 7,500 
word form, that would be especially on- 
efous to manufacturers using mentholor 
any other oil, aromatic or perfume that 
evaporates with ‘age; to those making 
cold remédies, sedatives, headache rem- 
edies, toothpastes, mouthwashes, anti- 
septics, or remedies for any’ organic 


Tugwell’s slant is that these industries _preparationsare seldomtaken internally. disease. The crux lies in what is to 
até wastefully overadvertised constitute false advertising. 
aid that if 10 per cent or less ee Symptoms, a very important 
of the sales were apportioned to f Z part of a medical ad, can 
pee cent the public NATIONALLY ADVERTISED MEDICINES ta 
would be able to make their (Urr1yryt.tisit_iit and therein is a major danger 
purchases at vastly lower prices. to advertisers. Every deci- 
To check the present extensive ATolorold {| polka n lf sion is left to “genetai agree- 
national advertising, which ment of medical opinion,” 


amounts to about $350* millions 


» 4 TRUTHFULLY REPRESENTED 


annually, the Sitovich-Copeland 
bill créates prohibitions for the 


which before trial would be the 
opinion of the Assistant Secre- 
tary of Agriculture and his 


manufacturer that would 


greatly diminish his sales and DISHONESTLY 
in some instances force him en- SIRE “eens, 
tirely from the market. It MERC * 


would make a new product prac- 
tially impossible of successful 
exploitation through advertis- 
ing. 

It is the avowed hope of those 
behind the bill, especially as it 
pertains to medicines, that its 


| HEALTH FOODS) 
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réstrictions will drive the public 
to licensed physicians. The an- 
swer of the manufacturer is 
that the bill is an attempt to 
interfere with public liberty by 


‘ 


medical assistant. Their power 
extends to what would be tanta- 
mount to confiscation of the of- 
fénding businéss. Manufacture 
of any food, drug or cosmetic 
would be by permit, and if ac- 
cess to the factory were denied 
a department official it would be 
ground for suspension of the 
permit, and operation and ship- 
ments thereafter would be ille- 

al. There are fines up to 

10,000 and iniprisonment up to 
three years. It embraces the 
Securities Act in that officéfs, 
directors and agents are equally 


preventing “self - medication.” 
To have stressed self-medication 
and to use it as a campaign 
slogan seems a hackneyed choice and 
psychologically unsound. It was pre- 
cisely the implications surrounding 
self-medication that won previous vic- 
tories for the American Medical Asso- 
ciation, then as now the foe of the 
manufacturers. A _ better catchword 
could have been found by so wealthy 
an industry. The new strategy of the 
manufacturers, however, is to use their 
influence to sway public opinion rather 
than to lobby for legislative votes. This 
is the first time that the fight has been 
in the open with the public listening in. 
While foods and cosmetics are 
throughout in juxtaposition to drugs, 
it is evident that the fire is upon drugs, 
and if the bill were to go through as 


*Na total advertising only ; does not in- 
clude advertising, for Which no accu- 


fate estimatés exist. 
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Must the Whole Shop Be Wrecked? 


The bill, then, is plainly an attempt 
to regulate the advertising of what are 
called patent medicines in their relation 
to the health and economic welfare of 
the public. It requires the manufac- 
turer under certain definite penalties, 
and there are sharp fangs in this bill, 
to state on the label the complete quan- 
titative and qualitative formula. Here- 
tofore the manufacturers have been 
able to convince legislators that it was 
not necessary for the public to have 
this inforniation or that, at most, it 
needed only the qualitative formula— 
the kind but not the quantity of each 
ingredient in the medicine, As few cah 
read a formula understandingly, this 
request could be complied with without 
loss of prestige or sales. The purpose 
of the new and broader information is 
to enable Professor Tugwell’s assistant, 


guilty with the inanimate cor- 
poration, but publishers ‘and 
advertising agents are blame- 

less if they expose the alleged offenders. 
The bill is the quintessence of 
a generation of effort on the part of 
one man and a once moribund organi- 
zation. How a man of such obscure 
and undistinguished antecedents as Dr. 
George H. Simmons could obtain control 
of the social and political opinions of 
a majority of the 175 thousand physi- 
cians of America no one has been able 
to explain. He is now 81 years old, 
and he has been head of the Ameritan 
Medical Association since he thrust 
himself into its management in the 
1890s, when he limped into Chicago 
from Lincoln, Neb. The A.M.A. was 
floundering. It needed something to 
fight for, a practical issue that would 
be profitable to the membership, and he 
found it ihn an organized crusade 
against advertised medicines, a subject 
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he knew as thoroughly as anyone. To- 
day Dr. Simmons’ followers are a po- 
litical power and their house-organ, 
the Journal of the American Medical 
Association, is respected and feared. 
Dr. Morris Fishbein, the present head 
of the organization, is a satellite who 
follows in the master’s footsteps, but 
with variations. While he is equally 
belligerent, he augments his income by 
lectures and books and with a syndi- 


cate feature wherein he gives medical» 


advice that leads to the self-medication 
that he has taught to despise. 


Modifications Expected 


It is improbable that so vindictive a 
piece of legislation as the Tugwell bill 
will be passed without important modi- 
fications. 
the more ingenious advertising writers 
will’ find- a way to express their 
thoughts within the boundaries pre- 
scribed, but there have only been a 
few who could do that. For the rest, 
unable to find or pay such talent, the 
future is beclouded. Many now pros- 
perous concerns would not be able to 
operate at all. 

The latitude allowed the advertiser 
is drastically limited. If he cannot use 
language that will sell his goods, he 
cannot afford to advertise as exten- 
sively as before and his sales will not 
be as large or his profits as great. As 
much stress is laid upon interstate com- 
merce, the publications whose circula- 
tions are national will lose the most 
advertising and the newspapers of lo- 
ealized circulation the least. While 
radio and magazines are referred to in 
the bill, the latter by the old device of 
the United States mails, newspapers 
are mentioned only by inference. 

Foods represent 20.8 per cent of all 
advertising in magazines, and drugs 
‘and cosmetics 22.5 per cent. Of pub- 
lishers who stocks are on the ex- 
changes, Butterick, McCall, Crowell 
and Curtis would suffer the most and 
Condé Nast the least. While such ad- 
vertising forms a small but important 
part of total newspaper advertising, its 


Even if passed as written . 


How Would The 


Tugwell Bill Affect 
These Companies ? 


HE following tabulation has been 

arranged on the basis ‘of the pro- 
portion of total revenues derived by 
the respective companies from prod- 
ucts that would be directly affected 
by this pending legislation. 


SERIOUSLY AFFECTED: 
Bristol-Myers 


Sterling Products 
Vick Chemical 


MODERATELY AFFECTED: 


Affiliated Products 
American Home Products 
Bourjois 

Coty 

‘Helena Rubinstein 
Lambert 

Lehn & Fink 
Standard Brands 
Stein Cosmetics 
Vadsco Sales 
Zonite Products 


‘-INFLUENCE UNIMPORTANT: 
Chesebrough 
McKesson & Robbins 
Parke, Davis 
Peoples Drug Stores 
Sharp & Dohme 
Standard Oil (N. J.) 
United Drug 
Walgreen 


decline would not be serious. Liquor 
advertising, which most magazines will 
not accept, would take its place. 

As if Professor Tugwell were not 
plague enough, the manufacturers are 
embattled over the NRA code for drug 
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stores, permitting no more than a cut 
of 21.per cent from the list price. They 
are distressed too that Listerine has 
reduced prices 25 per cent and Gillette 
50 per cent. Competitors may have to 
follow. Druggists are not fighting the 
Tugwell bill. If it passes they will be 
ready with their own substitute lines 
at lower prices and with larger profits 
than the advertised goods afforded, 
The bill assumes the druggists to be 
friendly and makes no demands on 
them so long as they confine the sales 
of their private brands to their local 
stores. 


Supporters of the Bill 


The intention of the medicine makers 
to appeal to the public for a sympa- 
thetic hearing rather than to the poli- 
ticians may come a trifle ‘ate. While 
what they call “self-medication,” a 
wretched selection for counter attack, 
is still enormous, it has lessened in re- 
cent years in the cities, where the bulk 
of our population now resides. The 
steady propaganda of the A.M.A. over 
a period of forty years, largely directed 
to young mothers, has had a slow but 
definite effect, as the greatly reduced 
sales of remedies that were leaders a 
generation ago prove. The unexpect- 
edly large demand for “100 Million 
Guinea Pigs,” an almost sensational 
non-fiction seller, tends further to show 
how public opinion has changed. Good 
Housekeeping, which runs a little trade- 
mark empire of its own, furnished the 
greatest surprise to the manufacturers 
by joining the Tugwell side with an 
article openly enlisting the support of 
its readers for the bill. 

The rating herewith is based on what 
might happen to the corporations listed 
if the bill passed in its present form. 
Obviously, prospects would be un- 
changed if the bill were altered in 
favor of the manufacturers. As a gen- 
eralization, those companies. would fare 
best which derive the least income from 
patent medicines. It is the latter, prin- 
cipally, that the Tugwell bill .is' de- 
signed to curb. 


U. S. Steel Shows Earnings Progress 


T°HE net loss of $2.7 millions re- 
ported by U. S. Steel Corporation 
for the third quarter of this year 
represents a substantial improvement 
.over the loss of $8.6 millions sustained 
in the second quarter, and the loss of 
$20.9 millions reported for the third 
‘quarter of 1932. Although the failure 
to report an actual profit after charges 
might be considered at first thought 
to reflect unfavorably upon the com- 
pany since many of the smaller units 
‘were in the black in the third quarter, 
it must be remembered that Big Steel 
by virtue of its size and diversification 
of operations has always tended to lag 
behind a portion of the industry in 
the reflection not only of declining 
earnings trend but also of the impulse 
toward recovery. Furthermore, the 
amount of bookkeeping charges for de- 
‘preciation, depletion and other retire- 
ments has been steadily increasing this 
year, as opposed to a declining rate 
last year, with the result that there 
was charged off in the third quarter 
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$12.1 millions compared with $9.4 mil- 
lions in the same period of 1932. If 
the same rate of charges had been ap- 
plied this year, there would have been 
available from the third quarter an 
additional amount of earnings equal to 
77 cents a share on the preferred stock, 
or a net profit in the September quarter 
equal to 2 cents per share of preferred. 
The net loss actually reported was 
equivalent to a deficit of 75 cents per 
share on the preferred stock and, after 
allowing for full preferred dividends, 
to a deficit of $1.04 per share on the 
common stock. For the first nine 
months of this year, the reported deficit 
was $28.1 millions, equal to a deficit 
of $7.79 per share of preferred, com- 
pared with a deficit of $54.5 millions, 
or $15.14 per share of preferred, for 
the same period of 1932. Directors 
declared a dividend of 50 cents a share 
on the preferred stock payable Novem- 
ber 29, making the fourth payment of 
this amount and bringing total ac- 
cumulated arrearage on-the issue to 


$5 per share which will be carried over 
until next year. 

The full effects upon earnings that 
might ordinarily have been expected 
to accrue from the increase :n opera- 
tions to an average of 40 per cent of 
capacity in the third quarter as com- 
pared with 274 per cent capacity in 
the second quarter was mitigated 
through increased wage rates which 
became effective on July 15, and which 
together with a substantial increase 
in employment resulted in a total pay- 
roll for the quarter of $54.5 millions, 
an increase of about 107 per cent over 
the payroll of the first quarter of this 
year. 

The declining rate of activity which 
has characterized the industry thus far 
in the fourth quarter together with the 
increased costs of operating under the 
steel code will undoubtedly result in a 
fourth quarter earnings slump of at 
least seasonal proportions, but the final 
results for the year as a whole will 
show a wide improvement over 1932. 
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The Seasonal Factor in Business Trends 
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HE history of the development of 
T civitization through the ages has 

demonstrated that the seasonally 
changing climatic conditions of the 
temperate zones have provided the most 
fertile and stimulating background for 
the material and intellectual advance- 
ment of mankind. Deep rooted in this 
same background, however, may be 
traced a certain rather definite ebb and 
flow in the intensity of mankind’s ac- 
tivities through the cycle of the four 
seasons of the year. It is obvious under 
these conditions that in a highly in- 
dustrialized society the seasonal varia- 
tion in the rates of activity in the pro- 
duction and manufacture of the annual 
requirements of capital and consump- 
tive goods entail an economic and social 
waste in the maintenance of facilities 
substantially in excess of the amount 
which would be needed if the rate of 
activity could be more evenly dis- 
tributed throughout the seasons. 


Varying Influences 


The various important lines of busi- 
fess which compose our present complex 
economic order are affected by seasonal 
influences not only to a differing de- 
gree but also at different points in their 
cycles from the procuring of raw ma- 
terials to the distribution of finished 
products. The automotive industry, for 
example, is affected seasonally in the 
retail demand for its finished products 
rather than in the supply of its raw 
materials or in the requirements of its 
manufacturing processes; food prod- 
ucts, on the other hand, are charac- 
terized by fairly uniform demand 
throughout the year and_ rather 
definite seasonal limitations 
in their production; in the 
ease of cotton textiles both 
the supply of raw materials 
and the demand for finished 
products are subject to sea- 
sonal variation; and_ the 
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A study of the fundamental signifi- 
cance of seasonal influences in busi- 
ness and a comparison of their 
manifestation in some of the more 
important leading industries. 


\ 


in relation to the longer range trends of 
the business cycle, the seasonal influences 
which affect the more important and 
basic industries must be carefully con- 
sidered, because a lack of understand- 
ing of them may easily obscure the 
long term significance of changes in 
their trends. 

It is a well recognized fact that the 
longer term cyclical movements of busi- 
ness are more fully reflected in those 
industries which deal in durable or 
capital goods than in the so-called con- 
struction goods industries. Such series 
as new construction contracts, steel 
ingot production and automotive out- 
put provide a comparatively sensitive 
reflection of long term business cycle 
trends. Another series which is also 
commonly used as an indication of 
general business trends is that of rail- 
road carloadings which reflect the move- 
ment of goods into consumption as well 
as the transportation of raw materials 
and semi-finished products. A segre- 
gation of carloadings, to include only 
merchandise and miscellaneous freight 
movements, is generally considered a 
more accurate guide to general busi- 
ness trends than the total loadings 
which include such large bulk items as 
coal, which is subject to rather variable 
seasonal influences due to changes in 
weather conditions. 

The accompanying tabulation of in- 
dex numbers covers these four series 
and is constructed to indicate as simply 
as possible what may be called normal 
seasonal variations, as determined by 
the experience of the four years from 
1925 to 1928 inclusive. The actual 
monthly figures for each of these four 
years were averaged and these averages 


Monthly Indexes of Seasonal 


(Average for 1926-28 = 100) 


were then converted into relatives on 
the basis of the twelve months’ average 
for each series being taken equal to 
100. The four series have then been 
combined into a single index which may 
be considered to reflect approximately 
the general average seasonal trend of 
business as a whole. The average dévia- 
tion and the range, which have been 
figured for each series, are means of 
measuring for comparative purposes 
the degree to which seasonal influences 
are operative. The average deviation 
is the arithmetical average of the devia- 
tions of the monthly index numbers 
from the base 100, and the range is the 
number of points difference between 
the lowest and the highest monthly in- 
dex number of each series. 


The Degrees of Seasonal Change 


It may be surprising to many indi- 
viduals to note that building, which is 
readily recognized as being subject. to 
seasonal limitations, reflects a much 
smaller degree of seasonal influence 
in its average deviation and range than 
is found in the case of automotive out- 
put. | It is also worthy of note that 
steel output is the least affected of the 
four series, having made a slightly more 
stable seasonal record than merchan- 
dise and miscellaneous carloadings. All 
of the indices except carloadings show 
a spring peak of activity followed by 
summer recession and a_ secondary 
bulge in the late summer or early fall. 
In the case of carloadings the séasonal 
advance is comparatively steady from 
the beginning of the year up to a péak 
reached during early fall in October. 

Such historical studies of seasonal 
variation may bé invaluable 
in a proper analysis of cur- 
rent and prospective trends, 
but in the interpretation of 
current movements in thé 
light of historical precedent 
it is impossible to lay down 


building industry is an im- 


portant field in which sea- 
sonal or climatic factors — 
‘directly affect the productive 
activity itself. 
A knowledge of the sea- Muay 
sonal influences in individual June ... 
lines of business is highly im- 
portant for all who are Sept. ... 
actively engaged in the vari- 
ous fields which are affected Dee 
by such factors, but for the Range... 
student of economic affairs Average 
and the business man who de- deviation 


sires to analyse his own field 
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any hard and fast rules since 


Com- 

Constr. Steel Motor R.R. Car bined there may be in different 
Output Loadings periods of time variations in 
107 93 both the character and extent 
- 105 112 11 109 of seasonal movements in spe- 

128 } cific industries. For ex- 

92 11 103 104 ample, there may be notéd 

108 36 10% 109 in recent years a tendency 
— 97 1 111 105 i i i 

101 188 for the winter low points in 

E 93 98 5 10 91 automotive production to oc- 

93 96 3 89 85 cur some weeks earlier than 

“36 “21 “el ry} “te was the case in the four basé 

years adopted in the present 

9.3 5.0 15.5 6.2 1.7 study. It must also be remem- 


bered that in times of eco- 
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nomic stress and periods when impor- 
tant economic changes are taking place 
rather rapidly there may be noted 
rather abrupt variations from the nor- 
mal seasonal pattern which may per- 


haps largely be interpreted as in part . 


a distortion of the seasonal influence 
as to the time or extent of its applica- 


tion. The developments of the current 
year seem to furnish a good example 
of this, and in such cases it is generally 
advisable to be somewhat cautious in 
the interpretation of trends that have 
not been confirmed over any appreciable 
interval of time. The determination 
and interpretation of economic trends 


4 Baltimore & Ohio — 


“Prince Pauper” Railroad? 


* 


ESPITE the scope of the defla- 
D tion of the 1930s, the contrast 

between a 1929 high price of 
145% and a 1932 low price of 3i for 
the common stock of a going concern is 
a remarkable one. Few companies 
whose shares dropped from “century 
club” membership to prices so low as 
to make them ineligible for margin 
purchase have been able to escape re- 
ceivership. Giving the Reconstruction 
Finance Corporation due credit for the 
very substantial financial assistance 
which it has rendered, security holders 
of the Baltimore & Ohio have cause 
for gratification in the manner in which 
the road has weathered the financial 
storms of the past few years, although 
faced with individual problems of great 
magnitude. 


Refinancing Problems 


The troubles of the B. & O. in 1932 
and the first few months of 1933 were 
increased by large maturities of notes 
and bonds. These obligations, falling 
due in May and August of 1932, and 
on March 1 of the current year, were 
most unfortunately timed. The March 
1 maturity of $63 millions 4} per cent 
bonds, which had wide distribution, 
promised to be especially troublesome, 
in view of the extremely adverse eco- 
nomic conditions which prevailed in the 
half-year prior to the maturity date. 
The conventional “50—50” exchange, 
involving payment of 50 per cent in 
cash (advanced by the R.F.C.) and 50 
per cent in new bonds, met considerable 
opposition in view of the long term 
maturity of the new obligations offered. 
However, initial deposits under the 
plan were substantial, and the improve- 
ment in the road’s credit standing in 
recent months had a favorable influ- 
ence upon the dissenters. It has re- 
cently been announced that deposits by 
a few of the “die-hards” have made 
the plan practically 100 per cent ef- 
fective. 

A similar plan was proposed for 
meeting the maturity, on October 1, 
1933, of $5 millions Cleveland, Lorain 
& Wheeling first 5s, an assumed obliga- 
tion of the B. & O., but the company’s 
financial position showed such improve- 
ment in the summer months that the 
plan was withdrawn, and the bonds 
paid 100 per cent in cash. Net railway 
operating income of the B. & O, in 
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September, 1933, amounted to $3.3 mil- 
lions, an increase. of $1.1 million over 
the corresponding month of last year. 
For the eight months ended August, 
1933, the net deficit after all charges 
was only about $125,000, which com- 
pares with a net loss of about $5.7 
millions in the corresponding months 
of 1932. The indicated surplus over 
fixed charges for September places the 
company well “in the black” for the 
first three-quarters of the year. 

This striking improvement in earn- 
ings was, of course, mainly the result 
of the increase in industrial activity in 
the road’s territory which began in 
the second quarter of 1933, bringing an 
increase of about $5 millions in the 
B. & O.’s freight revenues in the nine 
months ended September. Reduction 
of expenses also played a part, and in 
this connection, the notable feature is 
the fact that the major portion of the 
decline in expenses was accounted for 
by a drop of $3.3 millions in transpor- 
tation expenses (actual train operation 
costs, such as fuel), since the reduction 
in maintenance and other outlays was 
small. The record of the current year 
shows that all the B. & O. needs to 
maintain its financial integrity and to 
effect a gradual restoration of the semi- 
investment standing formerly enjoyed 
by its common stock is the assurance 
of a moderately satisfactory rate of 
industrial turn-over in the East. 


is by no means an exact science (as js 
widely recognized), but it is possible 
to substantially reduce the probability 
of error in this field if the student wil} 
give careful study and consideration 
to the problems arising from the in. 
evitable influence of seasonal factors 
upon business trends. 


Now that most of its serious troubles are behind it, can B. & O. be con- 
sidered as offering interesting possibilities as a low priced speculation? 


The B. & O. operates mainly in Penn. 
sylvania, Ohio, Maryland, West Vir- 
ginia, Indiana and Illinois, serving a 
number of important bituminous coal- 
producing areas and steel manufactur. 
ing centers in those states. Conse- 
quently, its traffic depends to a very 
large extent upon the rate of opera- 
tions in these industries. This sug- 
gests that, in view of the recent slump 
in. steel production, the road’s traffic in 
the remaining weeks of the year may 
show a somewhat greater than seasonal 
decline. Even so, full coverage of 1933 
fixed charges is expected. 


A ‘‘Leverage’’ Stock? 


Baltimore & Ohio common is a “lev- 
erage stock.” Funded debt constitutes 
about 68 per cent of total capitaliza- 
tion, and the outstanding preferred 
stock provides an additional leverage 
factor. The rather large floating debt. 
now outstanding also adds to the lever- 
age. The road has borrowed about $70 
millions from the R.F.C., but since the 
major portion of this was for the pur- 
pose of meeting bond maturities, the 
advances represent relatively little net 
increase in indebtedness. 
the road also has about $22.5 millions 
of loans and bills payable. The capital 


set-up, even disregarding the floating 


debt, makes for wide fluctuations in the 
earnings per share on the common 
stock. In 1926 the road showed earn- 
ings equivalent to over $17 per share 
of common. While reattainment of 
earnings of this magnitude is not in 
early prospect, any upward trend in 
industry would find quick reflection in 
B. & O.’s per share earnings. after 
fixed charges and preferred dividends 
are covered. 

In view of the. leverage factors in 
the capitalization and the dependence 
upon the volatile steel and soft. coal 
industries, B. & O., like most of the 
steels, may be classed in the “prince or 
pauper” group. But having escaped 
being completely pauperized in 1932 
and early 1933, it would appear that 
the company’s serious troubles are be- 
hind it, and that nothing short of a 
general relapse into industrial stagna- 
tion would create new major financial 
difficulties for the road. The common 
stock, currently quoted in the low 20s, 
appears to have interesting possibilities 
as a speculation. 
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A Stock Program for the Future 


ESPITE the disappoint- 
Doe injected into the 

business situation by the 
lagging tendency of _ recent 
weeks, there can be no ques- 
tion in the minds of those who 
take a long range view of con- 
ditions as to the fact that busi- 
ness and industry are on the 
whole in a_ substantially im- 
proved position as compared 
with a year ago or with the 
early months of this year. 
Comparisons in basic business 
indices, such as steel operations, 
railroad car loadings, electric 
power output, and automotive 
production, all point quite con- 
sistently to the fact of an up- 
ward spiral of activity having 
been established. Although this 
fact cannot be advanced as un- 
impreachable evidence of further 
improvement, it does seem to 
establish a rather definite pre- 
sumption in that direction. 

The forces which have been 
operative on the side of busi- 
ness improvement this year 
have been rather extraordinary 
and have been characterized 
predominantly by the unprec- 
edented extent to which the 
Federal Government has entered the 
economic field. Beginning with the 
banking crisis which attended the in- 
augural of President Roosevelt, the 
New Deal program has steadily in- 
creased its powers and extended its 
field of operations. It has in fact be- 
come almost impossible to distinguish 
in the complex pattern of economic 
developments the border line between 
the natural operation of economic laws 
and the artificial influences of govern- 
mental intervention. But whatever the 
relationship between these two groups 
of influences may be, there is the 
common objective of business recovery 
toward which the country is moving 
and will in all probability continue to 
move, 


The New Deal Program 


One of the primary purposes of the 
Administration in its New Deal pro- 
gram, at least in so far as the economic 
emergency is concerned, is to force a 
recovery in the general commodity 
price level. In so far as direct action 
in the field of agricultural commodity 
Prices is concerned, the principal ac- 
tivities are grouped under the Agricul- 
tural Adjustment Administration; for 
the aid of industry and business in 
achieving recovery there was devised 
the National Recovery Administration. 
In the background and overshadowing 
all other proposals is the threat of 
monetary inflation as embodied in the 
powers granted the President to deter- 
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What Kind of 


Business Recovery? 


mine the gold value of the dollar and 
to issue fiat money. The recent reitera- 
tion of the Administration’s determina- 
tion to raise commodity prices and its 
new program of buying gold both here 
and abroad through the Reconstruction 
Finance Corporation carry clear im- 
plications that the Administration will 
use its power to the fullest extent if 
necessary in order to achieve its objec- 
tive. The possibility of definite mone- 
tary inflation is thus a very important 
consideration for the investor as he 
visualizes the prospects for increased 
business activity over the coming year, 
and its effects upon various classes of 
securities must be carefully weighed. 
In the event that the more drastic 
forms of inflation are avoided, there 
is the significant influence of the NRA 
in various industries to be considered 
in determining a proper selection of 
securities for the coming year. The 
NRA does not affect all industries to 
the same extent, and operations and 
profits in many fields will be little if 
any influenced by it. There may thus 
be visualized a third group of securi- 
ties which may be described as bene- 
ficiaries of normal business recovery, 
not attended by the influences of mone- 
tary inflation or the special activities 
of the NRA. 

In the event of monetary inflation 
the stocks of the companies dealing 
extensively in primary commodities are 
in the most favored position. Such 
groups as oils, rubbers, metals, sugars, 
leathers and to a lesser extent chemi- 
cals and foods are the most important 


of these for the investor to con- 
sider. Specific common stocks 
representative of these indus- 
tries which might be given pre- 
ference are Ohio Oil, Kennecott 
Copper, Firestone Tire, Beth- 
lehem Steel, American Hide & 
Leather preferred, Union Car- 
bide and du Pont. 

A consideration of the effects 
of the NRA upon various in- 
dustries indicates that the 
greatest direct benefits should 
accrue in fields where economic 
waste has in the past been 
greatest and where keen and 
unfair competitive trade prac-. 
tices afford a fertile field for 
improvement through their 
elimination. Closer control of 
operations and of competitive 
trade practices in such fields as 
oils, tires, coal, radio, textiles 
and others may be readily visu- 
alized. When the question of 
selection of specific stocks from 
these groups is approached it 
is found that the soundest and 
most satisfactory for purposes 
of the average investor are the 
representatives of some of the 
groups which would benefit most 
from inflation. Indeed, the one 
characteristic of business improvement, 
whether it be by inflation, operation of 
the NRA or the more normal and 
orthodox means, is an advancing com- 
modity price level which would in- 
evitably be reflected to the greatest 
degree marketwise among _ so-called 
commodity stocks. Among the most 
promising beneficiaries of success of 
the NRA movement may be mentioned 
such stocks as Atlantic Refining, Good- 
year Tire, Bethlehem Steel and Ameri- 
can Woolen. 


Business Recovery Stocks 


In addition to the commodity groups 
there may be included among those 
which would benefit from normal busi- 
ness recovery many important indus- 
tries such as rails, department stores, 
machinery manufacturers, electrical 
and office equipments and _ utilities. 
From such groups a selection of attrac- 
tive stocks might include Chesapeake & 
Ohio, Pennsylvania Railroad, Macy, 
Best, Allis-Chalmers, General Motors, 
American Tel. & Tel., Western Union, 
International Harvester and General 
Electric. Representatives of the elec- 
trie utility industry might also be in- 
cluded among beneficiaries of normal 
business recovery and their past record . 
would provide ample justification there- 
for. But unfortunately this group is 
now under the cloud of increased taxa- 
tion and political agitation for lower 
rates and with other industries has 
assumed increased costs under NRA. 
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ITH nine months’ earnings sta- 
Weiistics at hand for most of the 

important automobile manufac- 
turers, a fairly accurate picture of the 
results for the full year 1933 can be 
drawn since, except for the possibility 
of special bookkeeping adjustments, 
the final quarter of the year is not 
likely to add very substantially to 
either the profits or the losses reported 
for the first three quarters. In view of 
the relatively well-sustained demand 
for cars in the lowest price range since 
the end of the September quarter, it is 
probable that General Motors and 
Chrysler will be able to report moder- 
ate profits for the current three 
months’ period, but the other units will 
probably not be “in the black.” On the 
other hand, the latter companies are 
not likely to report losses for the De- 
cember quarter sufficiently large to 
result in any great change in the aspect 
of the year’s record, as shown by the 
nine months’ figures. The final quar- 
ter is seasonally and traditionally a 
period of small output of motor ve- 
hicles. Except for Studebaker, Nash 
and Packard, the industry is not ex- 
pected to bring out new models until 
Auto Show time, and in some instances 
the introduction may be postponed be- 
yond January, because of delays caused 
by the strike of tool and die makers 
in the Detroit area. 


G. M. and Chrysler Lead 


The most striking feature of the rec- 
ord of automobile company earnings is 
the rapid and substantial recovery in 
the net income of the two largest con- 
cerns, excluding Ford. General Motors, 
which reported a nominal net profit in 
1932, and Chrysler, which showed a 
large net loss last year, will evidently 
report net earnings for 1933 in amounts 
sufficiently large to approximate $2 
and $3, respectively, per share. Most 
if not all of the other companies will 
be “in the red” for the full year, some 
only slightly, others for substantial 
amounts. At the other extreme, the 
showing of Auburn has been very un- 
impressive, since the company’s loss for 
its fiseal year ending November 30 will 
evidently be very much larger than 
that recorded for the preceding twelve 


The low price field continues to receive the lion’s share of 
the passenger car business and volume producers in this 
field are the only manufacturers to show large profits. 


company will apparently total not far 
from $2 millions. The record of Nash 
in the current year has been somewhat 
disappointing, since it compares unfa- 
vorably with 1932, but the indicated 
loss of about $500,000 for the 1933 
fiscal year need not be regarded as se- 
rious in view of the company’s strong 
financial position, and the management 
has expressed its optimism in regard 
to the possibilities for earnings’ im- 
provement in 1934 by resuming the 
payment of dividends, which were sus- 
pended after the February, 1933, dis- 
bursement. 

The records of the other companies 
for the first three-quarters of 1933 
show either small net profits contrast- 
ing with sizeable deficits in 1932, or 
losses of much smaller proportions than 
those reported for the corresponding 
period of last year. These concerns 
operate mainly in the medium price 
and low medium price fields. Giving 
due recognition to the fact that the 
volume of business in these price 
ranges increased only slightly over 
1932 levels, their records may be re- 
garded as very satisfactory. However, 
until the trend toward concentration of 
passenger automobile business in the 
lowest price field is reversed, substan- 
tial profits are not likely to be realized 
except by those companies which have 
achieved large volume production and 
sales in this price category. 

New passenger car registrations of 
Fords, Plymouths and Chevrolets for 
the first eight months of 1933, covering 


by far the greatest ses of the full 
year’s business, showed an increase, in 
the aggregate, of about 33 per cent 
over the corresponding period of 1982, 
while sales of all other makes showed 
a total increase of only 13 per cent. 
No further explanation is needed for 
the contrast between the large earnings 
reported by General Motors and Chrys- 
ler and the small profits or losses 
shown by the “independents.” But fur- 
ther explanation can be found in the 
sales volume of the medium priced and 
low medium priced cars manufactured 
by these two leaders. The sales of 
Dodge Brothers cars, produced by 
Chrysler Corporation, and of Pontiac 
and Oldsmobile cars, manufactured by 
General Motors, have increased sharply 
over 1932. 


Trend to Low Price 


The increasing preference of the 
public for cars selling in the lower 
price ranges has naturally caused the 
executives of concerns _ specializing 
in the high price and medium price 
fields to look with covetous eyes upon 
the only market where large volume 
business is now available. A number 
of these companies, such as Studebaker, 
Reo and Nash, have entered models in 
progressively lower price ranges, and 
are now competing with Pontiac, De- 
Soto and Dodge models of General 
Motors and Chrysler. Studebaker price 
lists begin at $645 f.o.b., Nash at $745, 
and Reo at $795. This policy has 
doubtless enabled companies in this 
group to obtain a great deal of busi- 
ness in recent months and thus main- 
tain volume substantially above the 
largest totals which could have been 


EARNINGS RECORD OF AUTOMOBILE MANUFACTURERS 


Per Share Net Earnings (On common stock) - 


9 Months Ended 3 Months Ended 3 Months Ended 
September 30 September 30 Ju 

1932 1933 193 1933 1932 1933 
Auburn...... ...- {D$2.81 D$6.70 tD$2.14 D$1.62 +D$0.72 D$2.43 
D 1.42 2.77 1.67 0.67 1.80 
General Motors.. . 0.08 1.73 D 0.16 0.72 0.07 0.90 
Graham-Paige... D 0.46 0.03 D 0.33 0.04 D 0.28 0.04 
css *D 1.96 *D 0.83 D 1.18 0.10 
Hupp..... D145 D 0.67. D 0.19 
Nash..... t 007 D0O.16 t 0.12 D 0.05 
(SS een D 0.29 D 0.03 D 0.13 0. D 0.06 0.01 
D110 D036 D 0.18 D032 D 0.17 

tPeriod ended August 31, 1933. +Period Ended May 31, 1933. *Six months 

ended June 30 D Deficit. 


months’ period. The 1933 loss for this 9 gee 


450 


THE FINANCIAL WORLD 


: 
Ps, 


— 


achieved if they had adhered to a policy 
of producing only cars in the $1,000 
and higher price ranges. Companies 
like Packard and Franklin, which for- 
merly produced only high priced cars, 
have entered the medium price field. 
The trend for the former specialists 
in the medium price field appears to 
continue toward even lower price 
ranges. It has recently been reported 
that Nash will bring out a car selling 
in the lowest price range in time for 
exhibition at the New York Automobile 
Show, and similar moves by other man- 
ufacturers are rumored. It remains to 
be seen whether this policy will prove 
successful. Profits in the lowest price 
models can be obtained only on large 
volume, and competition in this field is 
already very keen. Chrysler, backed 
by very large resources permitting the 
absorption of initial losses, has 
achieved a great success in “muscling 
in” on the business formerly controlled 
almost exclusively by Ford and Chev- 
rolet. Hudson Motors, with its low 
priced Essex Terraplane model, has 
been moderately successful. At the 
same time it seems doubtful that others 
can invade this territory on a profit- 
able basis. It would seem that the best 
prospect for restoration of substantial 


profits to companies like Studebaker, 
Nash, Graham, Reo, etc., is to be found 
in the hope that improvement in gen- 
eral business conditions will induce 
many of the present buyers of Fords, 
Chevrolets, Plymouths, etc., to make 
larger initial investments in transpor- 
tation. 

It will be noted, in examining the 
earnings tabulation, that most com- 
panies showed a decline in earnings in 
the September quarter, as compared 
with the June quarter. To some extent 
this is seasonal, especially now that 
most companies have abandoned the 
former practice of introducing new 
models in July or August, in favor of 
late autumn or January presentation, 
but it also reflects higher operating 
costs under NRA codes. Substantial 
wage increases have been put into ef- 
fect in the automobile industry. This 
factor, and higher material costs, will 
probably force a general price increase 
not later than next spring. Low cost 
material inventories are being ex- 
hausted. However, competition con- 
tinues so keen that manufacturers are 
reluctant to institute any price in- 
creases, and no major upward revisions 
are likely to come until they become 
absolutely necessary. This may tend to 


v 


restrict profitable operations for a time. 

One interesting feature of the regis- 
tration statistics is the fact that Ford’s 
refusal to sign an NRA code has ap- 
parently not hurt his business to any 
significant degree up to the present 
time. Ford is making strenuous efforts 
to recapture a part of the business lost 
to competitors, having increased adver- 
tising appropriations and opened a pre- 
tentious “Thirty Years of Progress” 
Exposition in Detroit. Reports persist 
that, some time within the next two 
years, Ford will introduce a revolution- 
ary car with a semi-Diesel engine which 
will sell at a very low price and operate 
on an extremely economical basis. If 
these reports are well founded, great 
shifts in competitive position in the 
low price field might result. Quite apart 
from any such sensational possibilities, 
Ford must still be considered a power- 
ful competitor. But if economic con- 
ditions improve, there should be plenty 
of business available, and all efficient 
units should be able to operate at a 
profit, in view of the huge deferred 
replacement demand. General Motors 
and Chrysler continue to occupy the 
strongest positions among those com- 
panies whose stocks are available to 
the public. ; 


Monetary Uncertainty Disturbs Bond Market 
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Administration to extend gold 

operations to foreign markets as 
another step in the direction of cur- 
rency depreciation, the reaction of the 
bond market was expressed in a gen- 
eral decline. Last week was one of 
those comparatively rare occasions 
when all classes of domestic bonds— 
Treasuries, high grade, medium grade 
and speculative corporation bonds— 
moved in the same direction. Declines 
were not severe, except in the more 
volatile secondary bonds, but were 
sufficiently marked in the first part of 
the week, even in Governments and 
high grade corporate obligations, to 
leave no doubt that new monetary un- 
certainties have jarred the confidence 
instilled in holders of gilt edged bonds 
by the Liberty Loan conversion pro- 
gram. Although more radical types of 
inflation may be avoided, to the benefit 
of the investor in high quality bonds, 
by the Government’s gold market 
policies, anything which is calculated 
to cheapen the dollar is logically bear- 
ish, at least in its immediate implica- 
tions, in respect to bonds of investment 
quality. At such a time, one would 
naturally expect that the wide di- 
vergence between the market action of 
high quality bonds and issues of a 
more speculative type, which has char- 
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acterized the bond market during a 
very large part of the depression years, 
would be very much in evidence. But 
the secondary bonds, as is their wont, 
followed the stock market, which per- 
versely declined in the face of the 
development of the gold market policy, 
in spite of the fact that the funda- 
mental purpose of the new monetary 
program is to raise the domestic price 
level. 

The immediate reaction of high grade 
foreign dollar bonds was a sharp ad- 
vance. Gold payment issues moved up 
to positions not far below their record 
highs. Other interest-paying foreign 
bonds were generally strong, notably 
Kingdom of Italy and Irish Free State 
obligations. In some cases this strength 
was apparently based upon the expecta- 
tion that other countries will follow the 
lead of Great Britain and Sweden and 
make advantageous conversion offers to 
holders of their dollar bonds. Sweden 
54s, 1954, advanced to a new high on 
the strength of the recently announced 
offer to convert these bonds into kronor 
obligations, but subsequently reacted. 
The Swedish Government’s offer is 
similar to Great Britain’s conversion 
offer of last summer, under which 
dollar bonds were exchanged for 
sterling bonds of a principal amount 
substantially in excess of the dollar 


parity, which advantage was partially 
offset by a decrease in the interest rate. 
The Swedish bonds offered in exchange 
for the dollar 54s bear interest at the 
rate of 34 per cent, and 2,300 principal 
amount of kronor bonds is offered for 
each $500 principal amount of the out- 
standing issue. At parity of exchange, 
this would equal about $616. Sweden 
is in the “sterling group,” and its cur- 
rency is likely to follow the fluctuations 
of the British unit. Since these coun- 
tries are not on the gold standard, they 
have not followed the example of 
France, Switzerland, and Holland in 
paying the gold equivalent on the 
coupons of their dollar bonds. A cer- 
tain amount of transfer of capital to 
foreign currencies has been effected by 
the purchase of foreign bonds of this 
type. 

Although no sweeping declines in 
high grade bonds are envisaged, their 
market position may prove to be some- 
what vulnerable as long as so much 
emphasis is placed upon raising prices 
through dollar devaluation. The best 
bond market hedge appears to be the 
purchase of carefully selected medium 
grade bonds, as suggested several times 
in these columns. 

Pressure for modification of the 
Federal Securities Act continues. Al- 

(Please turn to page 461) 
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# Johns-Manville — 


The $3.3 billion Pub- 
lic Works Program 
should benefit Jobns- 
Manville . . 


Discount- 


the $3.3 billions Federal appro- 

priation for the rejuvenation of 
the construction industry in this coun- 
try have been quickly seized upon by 
sponsors of shares of those companies 
identified with the building trades and 
unless sober judgment is allowed to pre- 
vail, we may witness a recurrence of 
the “Prohibition repeal” market which 
was credited with accelerating the 
collapse of the general list in July. 
Not that there is no fire behind the 
Government’s effort to smoke out the 
sleeping construction industry, for over 
one-half the appropriation has already 
been allocated for specific construction 
projects and increasing pressure is be- 
ing brought to bear upon laggard com- 
munities. Immediate benefits for the 
new construction companies are in a 
fair way of being overexaggerated, 
however, and this may find ultimate 
recognition in the prices of many con- 
struction beneficiaries’ shares. 


‘Tire alluring prospects held out by 


Preferred Dividend Arrears 


A notable instance of the large 
element of discount of near term im- 
provement is found in the Johns-Man- 
ville situation. At prevent levels of 
around 50, the stock is selling at about 
10 times average earnings of the five 
years 1926-1930 and nearly 7 times 
peak earnings of 1929. Before divi- 
dends can be paid upon the common 
stock, preferred dividend arrears, 
which will amount to about $400,000 
at the end of this year, will have to 
be cleared up. This item of course 
does not bulk large in comparison with 
normal earnings of the company. 
However, 1933 arrears plus annual 
preferred dividend requirements exceed 
$900,000, which is in excess of the 1931 
net income of the company, a year 
which produced a fair volume of busi- 
ness. Thus the stock would appear to 
have already discounted the most that 
ean be reasonably expected for the 
near term. 

Johns-Manville has held a position of 
‘leadership in the manufacture of build- 
ing material for the past 50 years. A 
productive research laboratory has con- 
tributed substantially to the advance- 
ment in the art of residential and 
commercial building. The 1,500 prod- 
ucts turned out by the company include 
a complete line of shingles, roofings, 
floorings, heating and electrical in- 
sulation, sound control and filtering 
materials. In 1927 control passed to 
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the Morgan interests and the new man- 
agement immediately inaugurated a 
five year plan which called for com- 
plete integration of activities, diversi- 
fication of production and expansion of 
markets. Products are distributed to 
dealers, jobbers, contractors, manufac- 
turers and direct to ultimate con- 
sumers. 

As a result of this program, which 
appears to have been completed, it is 
possible that past results are no accu- 
rate criteria of potentialities. During 
the depression period the company con- 
siderably strengthened its competitive 
position and several new products have 
been introduced which have not been 
fully exploited as yet and their rev- 
enue producing possibilities are still 
conjectural. The probabilities are, too, 
that the combination of new manage- 
ment and economic stress has given to 
the company a new measure of control 
over operating expenses which may 
characterize operations during normal 
times. Thus in 1932, manufacturing 
cost, selling and administration ex- 
penses amounted to $21.4 millions com- 
pared with $30.6 millions in the 
previous year and $52.7 millions in 
1929. Operating economies equal to 
only one per cent of 1929 expenses 
would be sufficient to cover annual 
dividend requirements on the com- 
pany’s preferred stock. Such factors, 
of course, are unknown quantities in 
the situation and might work to fully 
justify present market prices, but they 
are found in varying degree in nearly 
every industrial enterprise and com- 
mand little premium, marketwise, under 
present conditions. 


The Share in Soderet Funds 


Of the $3.3 billion Federal advance 
under the Public Works Program, $2.1 
billion has already been allocated. Of 
course a very considerable portion of 
this is for projects in which such com- 
panies as Johns-Manville would not 
share directly, like river and harbor 
improvements, road building, etc. Di- 
rect aid has been provided, however, 
for vast housing projects in a number 
of major cities of the country which 
will ultimately create considerable de- 
mand for building materials such as are 
turned out by this company. The 
majority of these ventures have not 
yet proceeded beyond the blveprint 
stage and actual construction may 
await more seasonable weather in the 
spring of 1934. Thus at least one more 


But does the price 


of the stock dis. 
count indicated 
provement? 


comparatively lean winter appears in 
prospect for the company. The com- 
mon stock is a speculative favorite 
with many traders, and because of that 
fact it will doubtless experience mar- 
ket improvement under the stimulus of 
reviving demand for the company’s 
products, but cold appraisal of the 
facts suggests that the stock is already 
liberally priced, both from the stand- 
point of past results and nearer term 
possibilities. So far as the preferred 
stock is concerned there seems little 
justification for a price of 100 or more 
in the absence of any dividend return 
whatever, and those desiring yield can 
find a number of sound dividend pay- 
ing issues at comparable prices. 


Che Investors’ 
Platform 


EFORE the investing public 
B can feel assured of the exist- 

ence of the fullest measures 
for its protection, THE FINANCIAL 
WoRLD believes necessary, and it 
insists upon, the adoption of the 
essential reforms outlined in the 
following platform. The more in- 
sistent that investors are for the 
inauguration of these reforms, the 
more quickly will the day arrive 
when these safeguards will become 
a part of our financial structure: 


I. Public Directors 
II. Independent Audits 
III. Standardized Reports 


IV. Constructive Trading . 
Reforms 


V. Independent Protec- 
tive Committees 


» VI. Full Publicity on Secur- 
ity Offerings 


A special article has been pre- 
pared concerning the great need 
of these reforms and the power of 
investors to bring. about their 
adoption, a copy of which will be 
mailed to any interested investor. 
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Atrnoucu motivated by the best of 
intentions the Government can not con- 
trol prices and salaries by mandate. 
These factors are too completely under 
the influence of the law of supply and 
demand, which operates in the field of 
labor and executive talent as well as 
in the realm of physical goods. That 
such control can be effectively main- 
tained has been repeatedly exploded, 


However, in determining the rela- 
tionships within these fields there is a 
marked line of cleavage between what 
is normal compensation and what can 
be plainly designated as abnormal 
profiteering. When the latter makes 
its appearance beyond a certain point 
the Government can employ moral 
suasion, or may even go so far as to 
invoke legal restraints. Such steps are 
being attempted in connection with the 
present recovery program, 


Aw INTERESTING experiment in price 
control was undertaken during the 
Wilson Administration in connection 
with purchases of war materials. In 
order to keep profits within a reason- 
able sphere the general plan was 
adopted of allowing a margin of profit 
of only 10 per cent over the cost of 
manufacture. 


On Its face the plan appeared 
feasible, and the margin of profit could 
not be considered unreasonable. But 
what happened was quite the opposite 
of the expected results, and the scheme 
was quickly abandoned. Under this 
elastic provision, the higher manufac- 
turers stepped up the costs of their 
materials and wages, the higher did 
their profits mount. 


To GRAPHICALLY illustrate how a 
greedy manufacturer of war materials 
could fatten his pockets, it needs only 
to be pointed out that if he could raise 
his costs in performing a contract that 
ordinarily could be completed for 
$100,000 to $200,000, his net return 
would be jumped from $10,000 to 
$20,000. This is exactly what occurred. 


To SPUR business recovery the Gov- 
ernment is proceeding along three main 
lines of attack. First it is attempting, 
through codes, to set up for governing 
the operation of industry regulations 
that would eliminate unfair competi- 
tion. The aim is to stop the chiseler, 
who would underbid others, irrespective 
of profits, as he has done in recent 
years to the aggravation and prolonga- 
tion of the depression. 


Szconpty, it seeks to limit the average 
hours of work per man on the general 
assumption that the spreading of labor 
Would produce a shortage compelling 
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industry and 
business to 
hire more men. 
By such ma- 
neuvering i t 
has been ex- 
pected that the 
larger part of 
our idle workers would be put back 
into employment. Employment has 
materially increased, but whether due to 
this plan or to natural economic forces 
is a question concerning which there 
is a considerable divergence of opinion, 


Tue third objective is to raise prices 
for commodities so as to increase the 
income of our farmers, on the ground 
that this portion of our population pro- 
vides a major element of our total pur- 
chasing power. Up to the present time 
the Government has not been entirely 
successful in this effort. However, a 
shortage in our harvests may in the 
end accomplish what the Government 
so far has not succeeded in doing. 


Our recovery program, launched only 
a few months ago, is already running 
into several snags which the orthodox 
school of economists has viewed as in- 
escapable. Costs of operating industry 
have been raised to the point of their 
being reflected in the general con- 
sumers’ price level faster than buying 
power could be augmented to absorb 
the increases, 


Tuar situation obviously tends to 
shrink profit margins. It stands to 
reason that when a manufacturer can 
not operate at a reasonable profit in 
some department of his business, he is 
compelled to curtail or face the even- 
tuality of bankruptcy. The extent to 
which he can raise prices and still 
sell goods is an indeterminate quantity 
which can only be approached by ac- 
tual trial and experience. The buying 
public is the final arbiter, for it will 
refuse to purchase when prices jump 
beyond the reach of its purse. 


Tue problem of setting reasonable 
limitations upon salaries raises in an- 
other direction the mooted question as 
to how far the Government can go. 
Of late it has attempted to impose re- 
strictions upon some scales. Salaries 
of railroad executives have been pared 
down, and now an effort is being made 
to control the excessive salaries paid by 
the movie industry. 


In THESE instances reductions appear 
warranted; but the danger in the ex- 
tension of this type of Governmental 
paternalism is that it might produce a 
mediocre degree of executive talent and 
thus curtail business progress. For 
you may set the wages of executive 
(Please turn to page 463) ; 


Odd Lots 


Experienced investors know 
the value of diversifying their 
security holdings into various 
classes of seasoned high grade 
issues. 

The conservative new investor 
will want to know the many 
advantages offered to both 
large and small investors in 
purchasing Odd Lots of sound 
securities. 

We have prepared an interest- 
ing booklet which explains 
trading procedure and our re- 
quirements. 


Ask for F. W. 600 


100 Share Lots 


John Muir’. @ 
Members 
New York Stock Exchange 
39 Broadway New York 
Branch Office—11 West 42nd St. 


STOCKS and 
COMMODITIES 


Folder explaining margin require- 
ments, commission charges and 
trading units furnished on request 


Cash or Margin Accounts 
Inquiries Invited 


SPRINGS & CO. 


BROKERAGE SERVICE SINCE 1898" 


New York Cotton Exchange 
Chicago Board of Trade 


New York Stock Exchange 
Members 
and other leading exchanges 


60 BEAVER ST. 
Uptown Office: 15 W. 47th St, 
NEW YORK 


Odd Lots 


In listed securities carried 
on conservative margin. 


Your Inquiries Invited 


Bunsrombe & Co. 


Members New York Stock Exchange 


60 Broad St. New York 
Branch Offices 
137 W.37thSt. 54 Court St. 
New York Brooklyn, N. Y. 


M°CLAVE & CO. 


Members New York Stock Exchange 
Members New York Cotton Exchange 
Members N. Y. Curb Ex. ( Associate) 
67 Exchange Place, New York 


Telephone: HAnover 2-6220 


BRANCHES 
Central Savings Bk. Bidg., 2112 B’way, N. ¥. 
71 Vanderbilt Avenue, N. Y. 
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A section of the confirmed inflationist 
That group directs its propaganda to the sub- 
C ject of our gigantic national debt, esti- 
50-Cent | mated at about $250 billions, which they 
Dollar believe is beyond our capacity ever to pay. 
From this premise they argue that the 
only way to liquidate it is to cut the gold value of the dollar 
to 50 cents or less. They could, further, stress that debt 
is fast engulfing national wealth, now estimated at $320 
billions, and still their reasoning would be lacking in logic. 
“Ever” is scarcely the right word. It conveys infinity. 
Yet no man can say, with regard to money, that what is 
today will be so even five years hence, and certainly not the 
purchasing power of the dollar, which is notoriously 
variable. The past six months have shown us how quickly 
the situation can change. 

Considering the subject from a strictly internal domestic 
standpoint, to assert that a 50-cent dollar will pay debts 
faster or with more certainty than a 100-cent dollar is to 
assume that the individual and the corporation will make 
money twice as fast, or at any rate much faster, in drastic 
inflation than under more normal conditions, but nothing 
in man’s recorded experiences proves that. Nor is such 
dogmatic opinion understandable. The dollar will still be 
a dollar to us who live here and have no gold to convert. 
Our bank balances will be computed in dollars and cents. 
We will pay our bills with the same money, and our wages 
and insurance policies will be paid to us with that money. 
Prices may go inordinately up, and we may receive higher 
money wages, but that is no reason to believe that we will 
be able to save more or that employers will make more net 
profits with which to pay larger dividends. A domestic 
corporation will still pay its maturities in the current de- 
preciated money and the insurance companies will pay their 
maturing policies with the same money they took in on 
premiums. Coupons and all else in domestic transactions 
will be similarly paid. 

The bulk of the $250 billions of debts is held by the 
people of this country. However, those abroad fortunate 
enough to owe us then, governments or corporations, oper- 
ating on the gold basis, would indeed have a merry advan- 
tage. They could buy our depreciated money and settle 
with us in full by paying 50 cents for every dollar owed. 
Or they could speculate in our securities, as they have been 
doing, at 50 per cent less risk than ourselves. But for us 
who live here and are without gold to exchange, the dollar 
will still be a dollar, whatever its gold price in any other 
part of the world. 


The tendency to exaggeration and unre- 


“Them's strained expression, apace with the gen- 
Harsh eral uncertainties of American life, was 
bs undoubtedly given new impetus by Presi- 
Words” dent Roosevelt’s use of “chiseling,” a 


descent for a Harvard man. True, a 
noted lexicographer has condoned if not approved the word 
when used by a President of the United States as being a 
mere colloquialism rather than a horrid slang, but perhaps 
it would be best to leave the Department of Philology alto- 
gether to Dr. Al Smith and Prof. Will Rogers. Such things 
are more in their milieu. 

It could not have been mere telepathy that at the same 
time that the President was searching for a striking word 
that the people would understand and yet would shock them 
like a sock on the jaw, lesser lights were also experiment- 
ing with words and phrases, or asking their press agents 
to find expressions that would have the same effect the 
President sought. They are also in the public eye, and 
desperately they want that eye riveted upon themselves. 

Governor Bryan, defending his most valued Nebraska 
voters and complaining of the Government’s indifference to 
their welfare, says pacifically: “The farmer’s throat is 
being cut from ear to ear.” The editor of Wallace’s Farmer, 
owned by the Secretary of Agriculture, happy because his 
subscribers have received a Federal benefit, says hyper- 
bolically: “The new corn-hog program strikes the shackles 
off the hands of the Iowa farmer,” which shows how easily 
white slaves are freed. Joseph M. Schenck, the fortunate 
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owner of Mickey Mouse and Three Little Pigs and there. 
fore not in the market for $10,000-a-week movie talent, 
says, apropos of the threatened reduction of high salaries; 
“It would result in peonage for the artist.” Anywhere else 
these peons of the screen would receive about 5 per cent of 
the American wage. 


These are happy days for organized in. 


Asking dustrial minorities and geographical see. 

f tions. The latest is the Gold Mining 

or Association of America, with 500 men. 
Something bers. The silver miners have been long 
organized and their membership is a little 

larger. The “Committee for the Nation” is said to have 


1,000 members. The purpose is usually frankly set forth 
as being “to serve, promote and protect the interests of” 
its members. 

Of course, these are negligible figures by comparison 
with our total population, but a stentorian minority can 
make a louder noise than a million hobnailed men marching 
on asphalt. Meanwhile these minority demands indicate 
that their sponsors are wholly unconscious of the larger 
problems of the country. Each group is certain that in its 
demands lie the true national panacea. Their theories have 
passed from an academic controversy to a localized political 
issue with national portents, and therein lies a danger to 
the broader welfare. 

The silver issue is an example of geographical demands. 
Senator Pittman, from the silver state of Nevada, asks 
nothing more than that the silver miner shall be allowed 
to send his silver to the mint, that the mint shall turn 
his silver into dollars, and that for every 28 cents’ worth 
of silver (seventy-eight hundredths of an ounce) the Gov- 
ernment shall return to him one minted legal dollar, a profit 
to the miner of over 300 per cent. As in 1932 the Amer- 
ican production was 24 million ounces it would cost the 
country about $30 millions. Under subsidy, however, pro- 
duction usually increases. We would pay $1.19 an ounce 
for what costs 36 cents in the open market. Fortunately, 
one doesn’t always get the asking price. 

The proposed subsidy for gold miners, in the form of 
deliberately higher than market prices, will cost us between 
$35 and $40 millions annually for the American output, 
which is a little more than two million ounces. 


President Roosevelt’s goal for commodity 


Gold prices, the levels of 1926, may in time 
d 1996 bring the domestic price of gold in the 
an region of $40 an ounce and the dollar con- 
Prices siderably below 60 cents. The rise of the 


one and the decline of the other need not 
be uniform or concurrent, for while we can say what we 
will pay for gold the price of our dollar depends upon its 
relation to the parity of the franc. Nor will the price of 
any commodity necessarily follow our price for gold or the 
price of the dollar in foreign exchanges. Outside factors 
may disturb these relations. 

Commodity prices upon the whole have risen about 50 
per cent since President Roosevelt took office. Such prices, 
however, are still far below those of 1926. Comparing cash 
prices in the New York market of March 3 and now, wool 
makes the best showing. It has doubled-in price from its 
low and is approximately even with the price of 1926. Corn 
is only 20 per cent lower, but most of its rise is recent and 
perhaps largely due to the subsidy of $100 millions fur- 
nished by the Government, which was anticipated. Wheat 
will have to rise 50 per cent from its present price 
to equal that of 1926, $1.54 a bushel. Rubber has the 
farthest to advance, 600 per cent; silver, 60 per cent; cop- 
per, 125 per cent; cotton, 70 per cent; hides, 50 per cent; 
gasoline, 65 per cent. 

The legerdemain required to balance what the farmer 
and miner obtain for their products with what they have 
to pay for what they in turn purchase from others fur- 
nishes a spectacle that the whole world will watch with 
eagerness and tense interest. It is doing so now, for never 
before has a precisely similar economic experiment been 
attempted. 
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BREVITIES. 


ROOM 


Or Gossip a Customers’ Man ne 
Hears Around Broad and Wall jay, 


Au SMITH, whose physiognomy is now appearing in all the rotos and news 
reels under the headdress of an Indian chief since his initiation at the Chicago 
fair, may never again be the Tammany brave he once was—you will hear more 
about his hopes and fears after the mayoralty election. . Appeals to 
“Do Your Christmas Shopping Early” will be soft pedalled this year by the 
big department stores in favor of the slogan, “Buy Your Christmas Gifts Before 
Prices Rise.” Speaking of appeals, the suggestion is being advanced 
that General Johnson call in Mae West to tour the country in behalf of the 
“Buy Now” campaign of the NRA—perhaps it’s because the only Wild West left 
in the country is Mae. “Form 1100” of the Internal Revenue Depart- 
ment which the brokers are now filling in to tell all about their accounts will 
help to supply the ammunition when Congress makes its next attack on Wall 
Street. In the meantime Dick Whitney can be counted upon to introduce 
all possible regulation of the Big Board in order to ward off further Government 
supervision—and may the gods help any member who steps off the chalk 


W omen have never yet been permitted to hold seats on the New York Stock 
Exchange, but don’t be surprised to hear about a move to lift the ban soon. 
» « « One gyp gold mining company is trying a new device to dodge the 
Securities Act—they give their stock away for nothing but it’s assessable and 
the assessments come right after the stock is put in your name. And 
then there is the story about the whisky distillery which is giving ten shares of 
stock as a premium with each case of liquor sold for after repeal delivery. 

We told you about a medicine chest radio a short time ago—now you can get 
a kitchen cabinet with a radio set installed to keep the cook contented. . . 
Along the same line, the toy departments will have plenty of midget radios this 
year decorated with Mickey Mouse, the Three Little Pigs and other figures of 
nursery rhyme fame for Santa Claus to bring the kiddies. . . . 


Supreme CourT CHIEF JUSTICE HUGHES is being mentioned among those who 
are thinking of retiring—and probably sooner than most of Washington expects. 
eile United American Bosch of magneto fame, which has already ventured 
far afield in the radio industry, will soon try its luck in air conditioning with 
a new “air moistener.” Out Detroit way the big celebration this month 
is the twenty-fifth anniversary of Hupp Motor Car which was the first company 
to replace the auto buggy with a runabout. A leading liquor distiller 
will soon be on the air with an elaborate Saturday night show and plenty of 
tickets to witness the studio performance—and meanwhile the Rockefeller Liquor 
Survey will come out strongly for a ban on whisky advertising on the radio. 

. . A popular cigarette will sponsor a symphony orchestra on the air despite 
the fact that most smokers prefer jazz. . . . 


J EWELS have become a leading inflation hedge among those who are not on the 
rocks—imports of diamonds, emeralds, rubies and other precious stones are run- 
ning up to 1,000 per cent ahead of a year ago. . Those who were so 
bullish on beer stocks a short time ago will be shocked at the flood of red ink 
reports now in the making. Yellow Truck & Coach, which is mostly 
known for its taxis and trucks, is doing a nice business in trackless trolley cars 
with a number of big cities that are tearing up the rails. A leading 
architect predicts that homes of the future will have their backyards on the roof, 
their cellars in the attic and their living rooms in the cellar—and an electric 
miniature elevator to carry you around. . If you are wondering what 
happened to Barney Baruch, you may be interested to know that he has hiber- 
nated for the winter. . . . 


Russian recognition possibilities are giving rise to rumors of who our first 
ambassador to the Soviet will be—Uncle John McMurray, the present envoy 
to Latvia, Lithuania and Esthonia which border Russia, is No. 1 among the 
career men who will get the chance. A good many newspapers are not 
half so worried about the curbing of a free press as they are over the elimination 
of that colorful figure, the newsboy—under the NRA the newsie has just got 
to go. . . . All these headlines about “NRA vs. FORD” have caused a 
deluge of meanings for the word FORD—the most popular one in press circles 
is “Father Of Recovery Dodgers.” And don’t you believe that a good 


many big industrial execs are not watching Henry like a lot of stepchilden. . . . 
NOVEMBER 8, 1933 


you pay $10 
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Method? 


HERE IS YOUR CHANCE 


5 stocks indicate 
50 point moves 


Last February and March we suggested that 
you buy 5 selected low priced issues. They 
went up tremendously in price. On July 17th, 
we turned bearish and urged clients to get out 
of the market. NOW, clients are again in 


the market, long of stocks, since October 20th. ¥ 


Get this complete 

00 point program 
Subscribe now and let us send you our sug- 
gested campaign in 5 selected stocks that now 
indicate 50 point Bull Moves. Special instruc- 
tions will show you when to buy these issues 
and when they should be sold. DO NOT 


DELAYI These Stocks will move much faster 
than the market. 


Some Recent 


Recommendations 
Price Oct. 21st 
CHRYSLER 37 
27 
Celanese .......... 39 
Solvents ........ 29 
American Smelting . 31 


*Selling levels may bave been reached since 
preparation of this advertisement. 


Simply fill in the coupon, mail it with your 
check and we will start our Daily Service and, 
in addition, send you our NEW METHOD 


detailing the buying and selling points in the i 


5 issues which indicate 50 Point moves. 


Traders Advisory Service 


230 Madison Ave. New York 


TRADERS ADVISORY SERVICE 

230 Madison Ave.. New York 
Gentlemen—-Eneclosed find $!0 for a month's 

trial to your Datly Service together with your 

— METHOD indicating Buying and Selling 
‘oints. 
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AMONG 


AND 


These reviews were written immediately preceding closing time of this issue 


The ratings used in this department are taken from THE FINANCIAL WORLD Independent Appraisals of Listed Stocks 


Air Reduction 4 


Not so far fetched is the classifica- 
tion of Air Reduction among the so- 
called “repeal beneficiaries” as it might 
seem, for the company has been closely 
affiliated with U. S. Industrial Alcohol 
since early 1927 and holds as an in- 
vestment a substantial minority in- 
terest in the big alcohol concern. Any 
profits which accrue to U. S. Industrial 
Alcohol through the manufacture of 
grain alcohol for beverage purposes or 
are derived from the interest in the 
Penn-Maryland subsidiary which is held 
jointly with National Distillers Prod- 
ucts will be shared with Air Reduction 
sooner or later. The good showing 
made by Air Reduction thus far this 
year in earning $2.54 a share in the 
first nine months, against $1.98 in the 
same period of 1932, has justified the 
classification of the stock among the 
investment issues. The possibility of 
repeal profits simply adds a bit of 
speculative spice to the situation. 


Mother Nature refuses to be fooled 
by either crop rotation or allotment 
schemes. The crop forecasts for this 
year already indicate a gain in prac- 
tically every important commodity over 
last year. 


Allis-Chalmers 4 “Cc 


The old ballyhoo stunts at the country 
fairs which did so much to interest the 
farmer in modern agricultural equip- 
ment have not been discarded yet. 
Last month Allis-Chalmers got its 
name in all the farm journals by hiring 
Barney Oldfield, the famous racing 
driver of a generation ago, to drive 
one of its standard farm tractors a 
mile a minute at an annual fair down 
Texas way. Now comes the report 
that the company’s unfilled orders have 
been stepped up to $5.9 millions from 
$4.8 millions on June 30, 1933, a gain 
of 20 per cent. While it is not to be 
expected that the company will be able 
to get out of the red by the end of the 
year, it is certain that the deficit this 
year will be somewhat less than the 
loss of $2.29 a share reported for 
1932. 


With the end of prohibition the brew- 
ing industry is expected to take on an 
air of respectability which is something 
it did not have prior to the Eighteenth 
Amendment. 


Amer. Com. Alcohol 4 “C+” 


Specialization on alcohol for both the 
stomach and the auto radiator will be 
American Commercial Alcohol’s strong 
forte from now on. A half million 


dollars will soon be spent to double the 
456 


distilling capacity of its Pekin, IIl., 
plant which will step production of 
whisky from 35,000 gallons daily to 
70,000 gallons. The other distilleries 
of the company on the Atlantic Sea- 
board in New Orleans and Philadelphia 
are now producing commercial alcohol 
for anti-freeze but may be quickly con- 
verted into plants for the manufacture 
of rum or brandy. With the company 
now in its most profitable season for 
anti-freeze when the largest earnings 
of the year accrue, there is reasonable 
probability that earnings for the final 
quarter of the year will show a sharp 
recovery. As neither funded-debt nor 
preferred stock are senior to the 195,000 
shares of common stock outstanding 
and as the company’s financial position 
has been somewhat strengthened in the 
past few months, there should be no 
obstacles in the way of dividend re- 
sumption in the not too distant future. 


Open market purchases of gold by the 
RFC provide a new index which will 
be watched quite closely. 


Certain-Teed Products 4 “D+” 


For the first time since mid-1928 
Certain-Teed Products was able to oper- 
ate at a profit in the third quarter of 
this year. Small as the profit was, 
being equal to only 4 cents a share on 
the 7 per cent cumulative preferred, 
it represented a substantial gain over 
the loss of $2.49 a share on the common 
stock in the first half of the year. 
The improvement is directly attributed 
to the stabilization of prices in the 
roofing and building material fields 


RATING CHANGES 


Subscribers should revise ratings 
according to the following changes 
in order to bring their Financial 
World Appraisal ratings up to date. 


COMMONS: 


Amer. Hawaiian ....... D+toC 
Amer. Chicle B+toA 
Atlas Powder .......... Cc toc + 
Belding Heminway ..... D+teC 
Consolidated Film ...... D+toC 
Crusiey Badio .......... D+teC 
Gillette Safety Razor ...C + to C 
Hercules Powder ....... C+toB 
Mathieson Alkali ....... C+toB 
Newport Industries ..... D+toC 
Wesson Oil & Snowdrift..C toc + 
Westvaco Chlorine ..... Cc toC + 
PREFERREDS: 
Atlantic Gulf & W. I1..... C+teoB 
6.0 oa Cc to B 
Blumenthal (Sidney)....D + toC 
Commercial Credit “A”. .C to C + 
Commercial Credit “B”..C + toB 
Gillette Safety Razor....B toc + 
Hercules Powder........ B + 
Jones & Laughlin ....... C+ Cc 


which have been demoralized by ruth. 
less competitive practices for some 
time. Not all uncertainties have been 
removed from the situation, however, 
for the company is now confronted 
with the problem of adjusting prices to 
the higher costs of the several NRA 
codes under which it operates. Small 
hope there is, therefore, that the man- 
agement will be able to take any action 
in clearing up in the near future the 
dividend accumulations on the preferred 
stock which amount to $27.50 a share, 


Although sugar refiners been 
operating under blanket provisions of 
the NRA, they are still waiting for the 
Government to take steps toward 
establishing a marketing agreement. 


General Amer. Trans. 4 “B” 


The seed of cooperation which Gen- 
eral American Transportation planted 
some time ago when it offered to solve 
the transportation problems of the 
chemical industry has grown into a 
sturdy young stripling that is just 
beginning to bear fruit. The survey 
of the various du Pont chemical lines 
resulted in an initial order last July 
for six special tank cars to carry 
metallic sodium, a true metal element 
which never before had been carried 
in bulk form. Last week du Pont 
ordered ten more special tank cars for 
the transportation of anhydrous am- 
monia, another chemical which was 
thought to be unsuited for tank cars. 
Expansion in the chemical field ap- 
pears to hold great promise for future 
earnings development as there are hun- 
dreds of liquids in this industry which 
lend themselves to tank car transporta- 
tion. Expectations of a few months 
ago that the advent of beer would pro- 
vide a new field for tank cars faded 
into obscurity when it was discovered 
that practically every large city had 
an oversupply of the new beverage. 


Hand-to-mouth buying policies have not 
been thrown overboard in a rush to 
buy at low prices. 


Hershey Chocolate 4 | “c+" 


The relatively attractive yield of 
slightly over 6 per cent on Hershey 
Chocolate common stock has attracted 
little attention to the shares recently 
because of the theory that the com- 
pany has suffered a decline in_ its 
profit margin because of advancing 
prices for sugar and cocoa. The earn- 
ings trend of the big chocolate maker, 
however, does not coincide with this 
belief for progressive improvement has 
been registered this year. Income for 
the September quarter equalled $1.18 
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a share; which’ was'a gain over the 
9) cents a share for the June quarter 
and the 76 cents a share in the first 
quarter of the year. With $2.84 a 
share earned for the nine months’ 
period, there does not appear to be 
any doubt as to the company’s ability 
to earn the $3 annual dividend rate 
which was established last spring. 
The company enjoys a strong financial 
position with current assets of $8.3 
millions almost seven times current 
liabilities of $1.2 million. Loans pay- 
able to banks which a year ago 
amounted to $250,000 have been paid 
up in full and, outside of a $150,000 


mortgage payment coming due at the |, 


year-end, the company has no financial 
problems to worry about. 


The same author who wrote a book on 
“The Coming Rise in Gold Shares” in 
early 1931 has just completed a second 
book entitled, “The Coming Collapse in 
Gold Shares.” 


National Cash Register 4 7" 

The new line of cash registers which 
National Cash Register brought out 
early in September has been well re- 
ceived and is expected to aid in im- 
proving the company’s earnings report 
for the final quarter of the year. The 
costs incident to developing the new 
line, however, were directly responsible 
for the company’s failure to show a 
profit in the third quarter of the year 


Satmon P. Cuase, Secretary of the Treasury under LINCOLN 


Tue CHASE 


NATIONAL BANK 
of the (ity of New York 


STATEMENT of CONDITION OCTOBER 25, 1933 


RESOURCES 


AND Due From BANKS 


- $ 258,045,886.08 


despite a gain of 80 per eent: in sales U. S. GoveRNMENT SECURITIES . . 232,212,270.08 
for the period, as compared with the State and Municipat SECURITIES 

same three months of 1932. There is a MATURING WITHIN TWO YEARS . . . . 4 88,924,807.74 
feeling that Cash Register’s prospects Orner Stare ano Municipat Securities. . 10,920, 100.40 


will be somewhat improved by the re- 
peal of prohibition but until the law 
is changed little will be known as to 


OTHER SECURITIES 
MATURING WITHIN TWO YEARS... 


53,474,538.97 


conditions relating to the Feperat Reserve Bank 8, 160,000.00 
sale of liquor in the several states. Orwer Bonps SECURITIES. 102,103,010.51 
dispensing of the beverages of higher REAL Estate 43,066,591.71 
aleoholic content over bars will be a Customers’ ACCEPTANCE 

fertile field for new cash registers. LiaBiLity . ea: $109,815,638.26 

Prospects for the resumption of divi- Less AmounT IN PorTFOLIO 30,672,763.06 79,142,875.20 
dends on the class A stock, however, 23,122,014.78 


still appear rather far removed. 


The large number of dividend increases 
which have been made, suggest that 
there is no reluctance on the part of 


LIABILITIES 


$1,683, 700,932.90 


profits on to the stockholders as quickly SurPLUS . 50,000,000.00 
as possible. Unpivinep Profits ...... 10,000,214.57 
Reserve For Taxes, INTEREST, 
Stockholders’ approval of the plan to Freperat. Funps PurcHaseD . ..... 5,000,000.00 
split National Distillers on a three-for- ACCEPTANCES . ‘$116,577,095.97 
one basis will mean the substitution of Less AMounT In PortFouio 30,672,763.06 85,904,332.91 
the new stock for the higher priced ‘Liasitity as Enporser ON ACCEPTANCES 
issue which provided leadership for the _and Foretcn Bitts 472,841.69 


bull market of last spring. For some 
time NAD has been trading in a volume 
of from 10,000 to 25,000 shares per day 
on the Big Board while the “when is- 
sued” stock on the Curb has seldom 
exceeded 10,000 shares in any day’s 
trading. The prediction is being ad- 
vanced that the activity in the stock will 
be substantially increased following the 
actual listing of the shares because 
Many small investors will be able to 
trade in‘ the issue in one hundred share 
lots. There appears to be reason to 
doubt this expectation, however, as lower 
Prices have not stimulated increased 
activity in other liquor shares. Schenley 
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$1,683, 700,932.90 


This statement does not include the statements of any of the 
organizations affiliated with The Chase National Bank 
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5 ,436-Word Investing 
and Trading Pamphlet 


Free! 


® A new investment and trading 

philosophy is outlined in a remark- 
able article by a staff member of the 
A. W. Wetsel Advisory Service, Inc. 
Stripping the trappings from long 
held, popular fallacies and_half- 
truths about investing, it lays bare 
the basic principles that protect capi- 
tal and make possible a more rapid 
growth. 


@ It deals fearlessly and specifically 
with such puzzling questions as 


—Which securities to deal in 
—When to buy 
—When to sell 


—When to stay OUT of the 
_ market 


—Why statistics fail to signal 
vital turning points 


—tThe superiority of Technical 
Analysis 

—What are forecasting factors 
and what are not 


'@ In addition, it shows the real 
CAUSES of most financial losses 
and ‘tells how to make substantial 
progress through the adoption of 
dynamic, positive methods that make | 
for genuine conservatism. 


® Send for this pamphlet—see for 
yourself how old precepts have 
failed, how this new understanding 
of investment principles not only. 
pretects but builds up capital. Mail 
this coupon, today. 


A. W. Wetsel Advisory Service, Inc. 


Investment Counselors 


Chrysler Building New York, N. Y. 


You may send me a copy of “How to Protect 
Your Capital and Accelerate Its Growth ... 
Through Trading.” No obligation. 


Distillers, for instance, which sells 
only a few points above National Dis- 
tillers’ new stock, seldom trades more 
than 5,000 shares per day. 


British and Dutch interests are plan- 
ning the restriction of rubber output. 
This scheme on mother nature, several 
years ago, was tried but proved un- 
successful. 


South Porto Rico Sugar 4 —" 


Formation of the Marancha Corpora- 
tion by South Porto Rico Sugar has 
given rise to rumors that the company 
will shortly enter the rum business on a 


WEEKLY RECORD OF EARNINGS 


EARNED PER SHARE: Te September 30,1933 1932 
3rd Q. 9 mo. 


9 mo. 
Affiliated Products............... $0.28 $0.90 $1.39 
Air Reduction. .......... 1.23 2.54 1.98 
Alleghany Steel... .... $0.15 $0.21 nil 
Afieri¢an Bank Note. . p0.42 nil nil 
American Ice........ 1.01 0.62 1 


American Metal Com 
American Rolling Mil y i 
Anaconda Wire & Cable .......... 0.35 nil nil 


Aviation Corp. (Del.)............. 0.02 0.14 ni! 
Beneficial Industrial Loan......... 0.43 1.23 1.45 
Blumenthal (Sidney).............. 1.55 nil 
051 0.70 nil 
Briggs & Stratton....... ........ 042 0.62 0.06 
Campbell, Wyant & Cannon....... 0.17 0.23 nil 
Certain-Teed Products............ p0.04 nil nil 
Colonial Beacon Oil............... 0.08 nil nil 
Commércial Solvents. . ......... 0.24 0.48 0.35 
Consolidated Film Industrivs .. . 0.10 0.22 0.16 
Consolidated Gas of Baltiuwre..... 0.93 2.92 3.25 
0.62 nil 0.02 
Electric Auto-Lite 0.53 71 1.39 
Frico Products... ..... 1.04 248 1.98 
General Foods 0.62 1.82 1.97 
Gencral Motors. . . 0.72 1.73 0.08 
General Printing Ink............. 0.47 p4.09 
Gillette Safety Razor. ........... 0.03 0.76 1.73 
Grarid Union Company........... 0.02 pl50 0,82 
Hercules Powder................ 1.12 2.02 5.06 
Hershey Chocolate............... 1.18 2.84 4.14 
Inland Steel... . 0.52 nil nil 
International Business Machine... . 210 6.22 7.16 
International Silver............... 0.50 nil nil 
Island Creek Coal... . 0.59 1.00 0.90 
Ludlum Steel. . 0.46 nil 
Maytag Company... 0.18 {141 0.70 
Monsanto Chemical. ........... 1.57 3.51 1.71 
Motor MeterGauge..  ....... 0.16 0.19 ni 

Nationa! Distillers Products ..... 2.35 2.81 
p0.48 p0.75 pi.36 
Packard Motor Car... .. 0.04 nil nil 
O88 2.62 1.42 
Phillips Petroleum................ 0.39 nil 0.09 
Pittsburgh Screw & Bolt........... 0.07 nil nil 
Seal il of Délaware.......... 0.27 0.68 0.49 
Sharp & Dohme.................. 0.23 
Shattuck (FrankG.).............. 0.04 0.02 0.39 
Standard Brands........ . 0.28 0.79 860.85 


United American Bosch... . 
U.S. Freight... ... 


U.S. Hoffman Machinery . — 
Westinghouse Air Brake........... 0.13 0.32 nil 
Wéstvaco Chlorine Products. ...... 0.30 0.73 0.57 
Yale & Towne Mfg...... sSabeeren 0.05. nil nil 
12 Months to September 30 

193319. 
137 2.00 
3.64 4.36 
0.09 1.27 
0.54 0.60 
1.42 2.05 
2.67 2.72 
1.43 2.42 
3.09 3.92 
Southern California Edison... ...... 139 862.14 
South Porto Rico Sugar........... 223 
6 Months to September 30 
Remington Rand................. «ass nil 
12 Months to September 2 
Spencer Kellogg & Sons........... 0.98 nil 
3 Months to September 30 


Sherwin-Williams. ............... 3.54 p4.bl 
United GasCorp................. 13.67 
Wesson Oil & Snowdrift........... cece 0.73 138 


*First Preferred. tSecond Preferred. 1$3 Preference stock. 
p on Preferred Stock. 


How to Gauge 


Turning Prices 


For Any Stock 


—is a subject that is discussed 
from a new angle in a recently 
issued booklet devoted solely to 
trading in spéculative stocks. 


At this stage of the market it is 
decidedly to your advantage to 
learn of the néw things that our 
long and careful researches in 
speculation have yielded. 


This booklet is sent to 
you without cost or obli- 
ation, together with our 
urrent Bulletin A-3343. 


Ask for Your Copies Today. 


BOSTON, MASS. 


MARKET TERMS 


and trading methods clearly explained 
in a helpful booklet sent free on request 


Ask for booklet K-6 


Same care given to large or small orders 


(HAPMAN 


Established 1907 
Members New York Stock Exchange 


52 Broadway New York 


LEIGH J. SESSIONS 
CORPORATION 
Established 1925 


Producing 
Oil Royalties 


Pay Monthly Return 
Booklet “FW-3” on request 


17 East 42nd St. New York 
National City Building 
VAnderbilt 3-3407-8 


' 115 Broadway 60 East 42nd Street 
New York New York 
Branch Office 
1424 Walnut Street, Philadelphia, Pa. 


Our Monthly Market Letter 
discusses the 
Motion Picture 
Industry 
Copy sent upon request 


GOODBODY & CO. 


Members New York and Philadelphia Stock 
Exchanges and New York Curb Exchange 


Another Big 
Rise Coming? 


Send for FREE Bulletin FWN-4 


American Institute of Finance 


260 Tremont Street, Boston, Mass. 


THE FINANCIAL WORLD 
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U. S. Smelting 4 


proad- scale. The new subsidiary is 
chartered with broad powers, both as to 
the nature and location of the business. 
Shareholders of South Porto Rico Sugar 
are being given a generous'slice of the 
deal for on November 25 each holder of 
record, November 10, will receive one 
share of Marancha for each share of 
South Porto Rico Sugar held. The new 
afiliate will have outstanding 1.25 mil- 
lion shares of common of which 745,734 
shares will be distributed to the share- 
holders: and the remaining 504,266 
shares will be owned by the company. 
It is expected that application will be 
made to list the Marancha stock on the 
New York Stock Exchange. 


The Federal Reserve Board states that 
the decline in industrial activity in re- 
cent months is most notable in indus- 
tries which are working under process- 
ing taxes. 


United Fruit 4 

Recent weakness in United Fruit may 
be ascribed to the disappointment of 
many stockholders over the failure of 
the management to increase the divi- 
dend at the September meeting. With 
earnings for the nine months at $3.13 
a share, against $1.77 a share in the 
same period of 1932, it was believed 
that the company would be well justi- 
fied in lifting the $2 annuai payment to 
$3. Then, too, cash and Government 
securities in the company’s balance 
sheet on September 30, 1933, stood at 
$36-millions or almost $9 millions more 
than on the same date the year before. 
It is believed that the directors will 


‘take action on an increase when they 


meet next on December 11 to declare the 
quarterly payment due on January 14, 
1934. 


Operating reports of utilities for the 
month of October will not be as favor- 
able as those for the same month of 
1982, obviously because of the numer- 
ous new taxes which have gone into 


effect. 


The smart rally in the mining shares 


‘in.the middle of the past week was ap- 


parently due to the hope that the next 
rabbit that President Roosevelt will pull 
out of his hat will have something to 
do with a silver purchase plan. U. S. 
Smelting and International Silver pro- 
vided the leadership of the group with 
gains of over six points each in a single 
session. Remonetization of silver, it is 
contended in some quarters, would put 
more actual money into circulation than 
any inflation scheme yet advanced and 
would make unnecessary the issuance 
of greenback currency. The report that 
Senators Wheeler of Montana, Pittman 
of Nevada and Borah of Idaho have 
found a common ground of agreement 
on the silver question also gained circu- 
lation. There is no question but that 
a plan for silver remonetization would 
help U. S. Smelting and other large 
holders of the white metal but until 
Some definite plan is advanced the 
whole question will probably continue 
to be-a speculative football. 


Northwestern railroads have begun to 
feel-a loss of traffic as a result of ‘the 
embargo on wheat shipments. 


1933 
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EQUITABLE CASE 


“FE; ather, it’s time you 
took life easy” 
said George Ackerman 


“You're 65. We three children are grown and 
self-supporting. We don’t need your money. 
Why don’t you invest it so you can get the 
largest guaranteed income from it for the rest 
of your life?” 

The other members of the family agreeing, 
somebody thought of Equitable service as a 
way, and it was decided to get this company’s 
suggestions. 

Our representative studied the case, an- 
alyzing it in accordance with the Equitable 
Case Method. He learned that the exact 
amount available was $15,000. Out of many 
possible forms of policy, taking into ac- 
count all the conditions, he recommended an 
Equitable Life Annuity. 

This guaranteed to Mr. Ackerman an an- 
nual income of $1515.15 for life. It meant a 
peaceful and secure old age for him, one in 
which he could afford some of the modest 
luxuries. (Contrast this sure income of 
$1515 with the return of. only $750 if the 
capital had been placed im 5% securities. ) 

. That is how the Equitable Case Method 
found the right answer to the Ackerman 


AND THE 


METHOD SHOWED 
THE. ONE PLAN 
EXACTLY FITTED 
TO THE NEEDS OF 


THIS FAMILY 


problem. 
The Equitable Case Method gives 
you a made-to-measure life 
insurance program THE EQUITABLE 


While there are many people for whom an 
annuity would be suitable, there are many more 
for whom other forms of Equitable policies would 
be more appropriate. But in any case the indi- 
vidual’s needs are studied and a plan is recom- 
mended to fit. 

This is what is meant by the 
Case Method, the professional 
system in which Equitable 
representatives are trained. 


FAIR — JUST ‘ 


LIFE ASSURANCE 


SECURITY — PEACE OF MIND 


SOCIETY 


MUTUAL — COOPERATIVE 


OF THE US. 


NATION-WIDE SERVICE 


The EQUITABLE Life Assurance Society of the United States U33F.W. 
Thomas I. Parkinson, President. 393 Seventh Ave., New York, N. Y. 

I am interested in your “Case Method” of adapting life insurance to specific needs. | 

Kindly send explanatory booklet. é 


NAME 


ADDRESS AGE 
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How much is 
peace of mind 
worth? 


Asx the man 


who has secured the 
future of himself and 
his family with life 
insurafice. 

He will tell you that 
it’s worth more than it 
costs to know his family 
is safe, no matter what 


happens. 


FE INSURANCE COMPANY 
OF BoSTON, Mass. 


JOHN HANCOCK INQUIR Y BUREAU 
197 Clarendon Street, Boston, Mass. 
Please send me information about life 

‘| imsurdncé for protection. 


LARGE Pt PROFITS ARE POSSIBLE 
IN THIS BARGAIN STOCK 


THOSE who bought stocks last Fébruary and 
March, when everyone was bearish, made 
excellent profits within a few months. 


A similar opportunity is yours today. Before 
long there should be another upswing in prices. 
If you buy the right stocks at the right time, 
your profit should be substantial. 
We have discovered a medium-priced stock 
which appeals to us a one of the biggest 
bargains on the board. The company is in 
ent oop ition in Spité of thé 
Few igations Have a brighter fiture 
Fifatici condition is eftifély satisfactory. 
Earnings aré e¢zpéctéd to incréase rapidly— 
and the stock should appreciate sharply in price 
as earnings impréve. 
The name of this stock will be sent to any 
investor abeaiutely Also st intéresting 
booklet, “MAK MONEY TOCKS.” 
No charge—no - 


INVESTORS RESEARCH BUREAU, INC. 
Div. 475, Chimes Bldg., Syracuse, New York 


GRAIN TRADERS 


The northern hemisphere wheat crop is now 
in thé bin, thé outturn is definitély known. 
We are coming into the season of the year 
when forecasting grain pricés is the easiest 
to determine and should therefore show the 
greatest profits. 


In the past twelve months Ralph M. Ains- 
worth has. made big profits for himself and 
for those who subscribe to his service. His 
first loss of the year will be shown if bul- 
letin of Octobér 30th which is free for the 
asking. Mr. Ainsworth makes every trade 
he advises his clients to make; 
no other trades. 


This bulletin also gives a forecast of the 
probable monthly price range for wheat and 
-corn between now and May Ist. 


AINSWORTH’S FINANCIAL SERVICE 
Box 605 Mason City, Illinois 


He makes 
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The Commodity Situation 


Government's gold policy 
loses weight as market 
factor, particularly in wheat and 
cotton, as commodity consumers 
adopt watch-and-wait attitude. 
Flour accumulated prior 
to processing tax imposition 
curtails wheat demand. . . . 
Cotton influenced little by for- 
eign buying with domestic con- 
sumers on sidelines 


HOSE who expected commodity 

prices to respond instanter to the 

Administration’s new gold policy 
were disappointed—as might have been 
foréseén. It is an axiom almost in 
futures trading circles, as in securities, 
that once “the news is out” the price 
niovement is just: counter to what 
reasonably might have been regarded 
as a cofrect appraisal of the develop- 
ment. Human nature is probably at 
the bottom of it all, for aside from cer- 
tain so-called acts of Providence, such 
as earthquakes, floods and_ similar 
devastating phenomena, most of the de- 
velopments that should influence prices 
are in the category of expected events. 
Long before they materialize those most 
concerned take steps to protect them- 
selves against either a decline or an 
advance. The consequence is the famil- 
iar over-discounting of the situation 
and a downswing of prices after the 
release of good hews or an upswing 
following the issuance of bad news. 


[pesrite all that has been said re- 
garding the subject of inflation it 
should have been obvious that the Ad- 
ministration is committed to the policy 
of raising commodity prices by one means 
or another. It does not necessarily follow 
that the Admiristration is committed 
to or will take steps that will result in 
weakening the foundations of our cur- 
rency or of the countty itself. But 
whatever each sticcéssive step may be 
it is bound to prove one that has been 
anticipated or prepared against by a 
substantial number of commodity pro- 
ducing and commodity consuming in- 
terests, and the immediate trend of 
prices therefore is unlikely to be either 
illuminating or satisfying. 


agricultural commodities pro- 
vide the principal illustration. After 
selling above 92 cents for the May 
option wheat sold off almost 10 cents 
a bushel under heavy liquidation by 
both trade interests and speculators. 
Only under the encouragement of gov- 
ernment buying of grains did wheat 
rally from time to time. Speculative 
interests disposed of holdings acquired 
10 to 20 cents below the recent top, arid 
promptly lost interest in the reinstate- 
ment of their positions, féeling that 
there was little incentive to resume ac- 


‘cumulation until the new gold policy 


has operated long enough to indicate 
its probable results. 
consuming interests that had purchased 


3 
T 


PRICE 


At the same time | 


future contracts in order to protect 
their requirements against losses they 
feared would result from currency in- 
flation lightened their loads, and as the 
decline continued replaced the contracts 
to some extent with cash purchases. 
But for the most part both trade and 
non-trade interests appeared to have 
reached the decision that wheat and 
other grains could well be left to find a 
natural level. 


1 passing of fear that wheat 
prices are likely to skyrocket over 
the next month or two may be at- 
tributed also to the early reports on 
the excellence of the condition of win- 
ter wheat, and accompanying estimates 
that the acreage reduction is not at all 
likely to reach the expected 10 per cent, 
or even 5 per cent. Supplies of flour 
stored up before the processing tax 
went into effect also are an influence 
in curtailing current demand for wheat, 
for it is clear that many flour con: 
sumers are provided for pretty well 
through the rest of the year. However 
well the Government’s entry into the 
world gold tarket may work out 
eventually for commodity prices, théte- 
fore, it is not surprising that for the 
present this phase of the Administra- 
tion’s activities is not an important 
price influence, and that while wheat 
may be headed for a range above one 
dollar before 1934 is very old, there is 
little prospect of dollar wheat material- 
izing before this year’s end. 


OTTON also has been influenced by 

the willingness of domestic consum- 
ers to watch developments rather than 
endeavor to anticipate them. The 10- 
cent level continues a difficult barrier 
for even the later months of the cotton 
year to pass. Estimates of the current 
crop have been revised upward by 
humerous private calculators who ex- 
pect today’s Government report to bear 
out their figures of a crop exceeding 
13 million bales, with more than 10.5 
million bales ginned to November 1. 
Buying from abroad naturally showed 
sofhne improvement on the easier trend 
of the staple, but with domestic users 
statiding aside the support was not 
sufficient to do more than check the 
fate of the decline. The pressure 


against the market also e¢ased off, for 
the weakness stimulated many growers 
with a large amount of unsold cotton 
still on hand to accept the Govérn 
ment’s 10-cent loan plan. 
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A Better Year for the 
Mail Order Leaders? 


HE farmers must be buying more 

than they did a year ago if any cre- 
dence is to be placed in the forecasts of 
sales increases coming from the big mail 
order companies. Sales of Sears, Roe- 
buck for the four weeks ended Novem- 
ber 5 are expected to show a gain of 
around 20 per cent over the same period 
of 1932 while it is being predicted that 
Montgomery Ward for the month of 
October will show an increase of about 
15 per cent over October of a year ago. 
The improvement for both companies is 
attributed almost entirely to increases 
in the mail order division rather than 
the retail store division. It is under- 
stood that if the sales gains are main- 


the initial dividend. 


DIVIDEND NOTICE 
Common Stock Quarterly Dividend No. 97 of 75 cents per share, payable 
November 15, 1933, to stockholders of record October 20, 1933. aa 


$6.00 Preferred Stock Quarterly Dividend No. 105 of $1.50 per share, payable 
October 15, 1933, to stockholders of record September 30, 1933. 

Dividends on the foregoing issues, as well as on all the outstanding Pre- 
ferred issues of the subsidiary companies (whose common stocks are owned 
by Pacific Lighting Corporation) have been paid without interruption since 


PACIFIC LIGHTING 
CORPORATION 


AND SUBSIDIARY COMPANIES 


Consolidated Statement of Revenues, Expenses and Cash 
Dividends for the Twelve Months Ended September 30, 1933 


tained until Christmas, Sears, Roebuck 
will stand a fair chance of earning close 
to $2 a share for the year while Mont- 
gomery Ward will more than offset the 
loss of 94 cents a share reported for 


& 


oct 


the first six months of this year. Gross REVENUE +  $45,051,946.84 
ExPENsEs AND TAXES: 

Operating Expenses... . . $19,076,834.20 

THE BOND MARKET 24,582,055.81 

Net Berore Bonn INTEREST . $20,469,891.03 
concluded from page 451] Deduct:Bond Interest ...... 5,338,830.91 
Net Revenve Arter Bonn INTEREST. . . . . $15,131,060.12 
Deduct: | 
though it may be said that its mem- Depreciation. ....... $7,134,953.67 ‘ 
bers can not be expected to take an Amortization of Discount and 
impartia] stand, the discussions of tho Expense on Securities . , . 277,678.62 ' 
Act at the convention of the Invest- 7,412,632.29 
ment Bankers Association of America : 
pointed out the weaknesses of the Net Revenve Berore Divipenps ...... $7,718,427.83 
legislation in a sound and _ logical Deduct Dividends of Subsidiaries: 
manner. The influences of this legisla- Preferred Stock ...... $1,690,815.47 
tion, and of monetary uncertainty, are Common Stock, Minority Interest 242.00 : 
reflected in the record of new security ; m F 
York market. New offerings of bonds AVAILABLE FOR DiyIDENDS ON PREFERRED AND 
and stocks totaled only a little over $50 Common Stock or Paciric Licutina Corp. $6,027 ,370.36 
millions, the major portion of which Dividends on Preferred Stock... 2... .. 1,059,630.92 
Ww 
California AVAILABLE FOR DivipENDS ON ComMON Stock . $4,967,739.44 
The stocks were all of companies identi- Cash Dividends on Common Stock ..... . 4,825,893.00 i 
fied with the alcoholic beverage industry, ReMAINDER TO SURPLUS .........-:. $141,846.44 
Recent bond redemption calls include 
the following: Balance Available for Dividends 
Osram G.m.b.H. 7s, 1950—$127,000 on Common Stock Equals, Per Share . . 


at par on December 1; French Republic 
ext. 7s, 1949—$3,000,000 at 105 on 
December 1; National City Building 
Co, (Cleveland, O.) first 54s, 1934— 
entire issue at 102} on November 15; 
Procter & Gamble deb. 44s, 1947— 
$8,521,000 at 105 on January 1; Elec- 
tric Railway Equipment Securities 
Corp, equip. tr. 44s, due serially to 
1940—$14,000 at par on December 1; 
Westvaco Chlorine Products Corp. deb, 
5}s, 1937—$62,000 at 1013 on Novem- 
ber 20; Monsanto Chemical Co. first 
54s, 1042—-$300,000 at 102 on December 
30; Prudential Refining Corp. first 64s, 
1943—entire issue at 105 on December 
1; Farmer & Ochs Co. coll, tr. 6s, 1934 
—entire issue at 100} on December 1; 
Rochester & Pittsburgh Coal & Iron 
Co, Helvetia Properties 5s, 1946— 
$39,000 at 110 on November 1; Koloa 
Sugar Co. first 6s, 1945—$200,000 at 
1013 on November 1; New Orleans 
Cotton Exchange second 6s, 1940— 
$14,000 at par on November 1; Olaa 
Sugar Company first 6s, 1942—$75,000 
at 101 on November 10; and Huron 
Light & Power Co. first 6s—$55,000 
at 101 on November 1. 
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PACIFIC LIGHTING CORPORATION, 488 CALIFORNIA STREET, SAN FRANCISCO 


pee $3.09 


When Writing to Advertisers + + + 
+ + “Please Mention THE FINANCIAL WORLD 


| solvable, 
financing of corporations of good 
| Past earnings records and prospects 


Interview solicited by 
correspondence 


120 Broadway 


Whatever their nature they may be | 
Reorganization and re- | 


margin 


McCONNELL & CO. |) 


(Established 1908) 
Members New York Stock Exchange 
Members New York Curb Exchange 
60 Wall Tower, N. Y. Tel. WHitehall 4-6408 


H. D. WILLIAMS | 


New York City | | 


Our weekly bulletin, ‘Market Ac- 
tlon,”’ is for traders and long-term 
investors who want to know When to 
Buy and When to Sell leading, ac- 
tive stocks. Recommendations are 
definite and complete, Try it... 
and judge for yourself! WETSEL 
Market Bureau ine. A Empire 
State Bidg., New York City. 
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DISTINCTIVE 


not expensive 
When in New York, stop 
at the DELMONICO. This 
fine Park Avenue Hotel is 
conveniently situated for 
businéss and entertainment. 
Rates from *4.00 a Day 
1, 2 and 3 room apart- 
ments, both furnished and 
unfurnished, with serving 
_pantries and electrical re- 
frigeration are available. 


HOTEL 


DELMONICO 


~~ Park Avenue at 59th Street 
NEW YORK 
Under Reliance Management 


STOCK MARKET 
STUDIES 


How Are Profits 
Made in Wall Street? 


Certainly not by guesswork—wmany size- 
able fortunes have been lost that way. 
Nor by following so-called ‘“‘systems'’— 
no infallible one has-yet been devised. 
How, then, are profits made in trading? 
Mr. Gartley tells you in “Stock Market 
Studies”. The instructions are notable 
for their clarity, completeness and sim- 
plicity. From his broad experience in 
the analysis of stock price fluctuations, 
he imparts to you certain basic princi- 
ples which. once learned, need only to 
be practically and intelligently applied. 
They will serve you a lifetime. 


For complete details, address Dept. F-7. 


H.M. GARTLEY 


48 WALL ST. NEW YORK 


Edison Service is the 
source of Power and 
Light for Chicago and 
A Century of Progress. 


Commonwealth Edison Company 
GO 


CHICA 


Tobaccos? 
Buy, Hold, or Sell, N: w? 


Send for sample copy, free, of our 


“‘Special Tobacco Report’’ 


AMERICAN SECURITIES SERVICE 
Suite 3120 - Fifty Broadway, New York 


| McKeesport’ Tin 
Reaches All-Time 
Production Peak 


A study of one stock which possesses 
no “ prince or pauper” characteristics. 


ITH so many of the country’s 
economic ills directly traceable 
to Nature’s generosity it is 
comforting to find that in one field at 
least this trait has largely removed the 
traces of depression during the year 
1933. The vegetable and fruit crops 
this year promise to be the largest in 
several seasons and activity in the 
commercial canning industry has been 
maintained at close to normal levels. 
As the bulk of the pack is put up in tin 
cans, demand for tin plate has sur- 
passed that of the two previous years 
and for one company, at least, McKees- 
port Tin Plate, deliveries of tin plate 
in 1933 bid fair to exceed those in any 
previous year of the company’s history. 
For the six months ended June 30, 
1933, net profits were equivalent to 
$2.39 per share of common, compared 
with $2.23 in the corresponding pre- 
vious period. Although net sales in the 
first six months of this year were 
nearly 20 per cent greater than in the 
like period of last year, operating in- 
come fell slightly below the first half 
of 1932, due probably to rising raw 
material costs during the initial 
months of this year. A moderate gain 
in net income was realized by an in- 
crease in non-operating income and a 
reduction of $120,000 in depreciation 
below that charged off in the corre- 
sponding 1932 period. Since 1929, de- 
preciation charges have been consis- 
tently lowered, due to the fact that a 
very liberal policy was followed in the 
pre-depression years when many plants 
were fully depreciated. 


Customer Diversification 


McKeesport Tin Plate is engaged 
solely in the manufacture of tin plate 
and normally produces approximately 
11 per cent of domestic requirements. 
About 25 per cent of output goes to 
Metal Package Corporation (a 75 per 
cent controlled subsidiary) which man- 


ufactures a complete line of tin con-' 


tainers. Other direct customers of 
McKeesport Tin include the two can 
manufacturers, 
Continental Can, and the leading. oil 


companies and food manufacturers.) 


Metal Package Corporation, on the 


other hand, ranks third in the can man-. 


ufacturing field, producing a diversi- 


fied line of tin cans and boxes which: 
are sold direct to customers. Its larger. 
customers are Armour, Squibb, Amer-. 


American Can and 


ican Tobacco and Colgate-Palmolive, 

Competition in the tin plate field is 
exceedingly keen, but is not of the cut- 
throat variety, so that competitive po- 
sitions of the various producers change 
little from year to year. Close to 75, 
per cent of total output is controlled 
by this company, U. S. Steel, National 
Steel and Bethlehem Steel. The mod- 
erate growth in demand for tin plate 
from 1923 to 1930 was proportionately 
shared by all producers, while . the 
shrinkage in demand since that time 
has been well distributed among_ these 
companies. Despite only moderate 
growth in demand for tin plate during 
the eight years ending with 1930, op- 
erating earnings of the company n- 
creased approximately 150 per cent 
during this period, reflecting in large 
measure lower production costs which 
resulted from modernization of plants 
and equipment. 


Strong in Cash 


Although the present $4 annual divi- 
dend on the common has been paid 
without interruption since 1928 and 
extras were disbursed in three of the 
past five years, these payments have 
been well covered by earnings and $2.9 
millions have been added to surplus 
during this period. The company’s 
financial position has been gradually 
strengthened, while inventories have 
been scaled down in sympathy with de- 
clining volume of business. At Jan- 
uary 1, 1933, working capital stood at 
$4.4- millions, against $4.1 millions one 
year earlier. Of total current assets 
at the beginning of this year of $5 
millions, $2.7 millions, or 55 per cent 
represented cash. 

McKeesport Tin Plate holds a firmly 
entrenched position in a division of the 
steel business which is characterized 
by a relatively stable demand and 
price structure and controlled compe 
tition. This division of the industry 
possesses no “prince or pauper” char- 
acteristics, and a return to normalcy 
by the steel industry as a whole will 
be accompanied by no_ spectacular 
growth in earnings for this company. 
However, sustained normal effective 
demand should enable the company 
quickly to retrieve former earnings, 
particularly as that demand would per- 
mit restoration of higher prices which 
are needed to improve profit margit' 
at the present time. 
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Dividends Declared 


M 

Products a 
Bethlehem Gas 7% pf. .87 ise 
Amer, Chicle 
Amer. Hope Pr Prod 

ws 

Val. Gas & Electric pf. 


Z 
< 


Pictures $3 pf... 
Groen 4 bach pf, A 


pe 


n Utility Ass 
& Elec., 6% pfd. A. 


Do pf. 
10., 6% pf.........80e 
Glidden Co. pr. p' pf. 
Gt. & Pacific 


(N. Y.) pf. 
Grocery & aking 


A $1.75 
\ ater Co., 75 
Norwalk Tire & 87 


Rubber 
N.Y. Steam Corp 
Parker Rust Proof 
Penn, State Water 
Reading Co. 1 
Gas hice. 7 %pf, B.$1. 73 
Do 6% pf.C. $1.7, 
pt 


Syracuse Listing Co., Ine, 8% pf. . $2 

Do 6149 2/0 pf $1 1.624 
Do 6% pf 

Trung Pork Sts 

United Biscuit 


Westvaco ne. 
Wesson Oil & 8. pf 
Williamsport Wtr. $6 pfd.. . 


Q 
% 
Q 
Q 
Q 
Bi 
Q 
de 
Q 
Q 
Q 


Ameriean Chicle 
Great Atlantic & Pacific 
Vick Chemical 


Initial 
.50e 


15 
.. Dee. 30 
South Porto Rico Sug* Nov. 25 Nov. 10 


*One share of Marancha oon stock for each share of South 
Porto Rico Sugar stock held. 


concluded 


from page 


talent but you can not compel its util- 
ization to the highest degree in the 
absence of the incentive of personal 
reward for meritorious achievement. 


A MUCH safer course to pursue in 
limiting wages of key men in industry 
is to put it up squarely to the stock- 
holders. As the owners of business they 
are the most vitally interested in the 
type’ of management they have. If 
salaries are excessive, it is in their 
Power to bring them within reason, 
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Stocks to Benefit From 


Public Works Program? 


Timely UNITED OPINION Report lists 


10 Companies 


in favored position. 


VER 3 Billion Dollars is to be spent under the Public Works 


Program. 


New contracts are being placed rapidly. 


This will 


soon be evident in sales and profits of companies in the building and 


allied lines. 


tion to show large profits on this business. 


reflect this better earnings outlook. 


Certain companies with greatly reduced costs are in posi- 


Their stocks should soon 


Send for Special 10-Stock Report 


feos a thorough study of the building industry, our Staff has 
selected 10 stocks in line for higher earnings—now selling from | 
13 to 55. Two of these stocks are recommended as outstanding pur- 
chases. This timely report is free on request. 


Send for Bulletin FW-55 free 


UNITED BUSINESS SERVICE 


210 Newbury St. 


Boston, Mass, 


\ 


NEW YORK 
STOCK 
EXCHANGE 
SYMBOLS 


The New York Daily Investment 
News has prepared a complete 
list of stocks listed on the New 
York Stock Exchange, arranged 
in alphabetical order, with each 
stock so listed followed by its 
TICKER SYMBOL. We also 
have arranged an alphabetical 
list of symbols followed by the 
name of the stock. If you wish 
free copies of these lists fill in 
the coupon attached and mail 
same to us, 


NEW YORK DAILY INVESTMENT NEWS, 
350 Hudson Street, New York City. 


Fw 


DIVIDEND 


DIVIDEND 


ComMMoN DivipEND 
No. 95 


A quarterly dividend of forty cents 
(40¢) per share has been declared 
on the outstanding common stock of 
this Company, payable December 1, 
1933, to stockholders of record at 
the close of business November 15, 
1933. Checks will be mailed. 
The Borden Company 
E. L. Noetze1, Treasurer. 


e Board of Directors have this day declared 
the veeuler quarterly dividend of 75c per share 
on the Convertible Preference Stock of this 
Company, payable December lst, 1933, to stock- 
holders of record November 16th, 1933. Trans- 
fer books will not close. Checks will be mailed. 

JACK COHN, Vice-President. 
November Ist, 1933. 


Tuese are a few of the irregularities 
that the recovery program will have 
to iron out. The most effective mangle 
to press out these wrinkles, however, 
will not be found in what the Govern- 
ment with all its good intentions en- 


deavors to do, but will appear in the 
natural recovery produced by real eco- 
nomic factors; and that recovery, 
happily, had been on the way before 
the Administration inaugurated its 
experiments, 
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Regular 
Pe- Pay- Hidrs. of 
Company riod able Record 
Dec. 1 Nov. 17 
Nov. 10 Oct. 31 
Nov, 14 
Nov. 20 
Dec. 1 
ov, 14 
| t. 31 
Dec. lov. 13 
30 
Net. 31 
et. 31 
Jet. 
Fed. Lt.& Tr. pf......... I 
Texas C 15 
reeport lexas UO Feb. an. 15 
Noy. Jet. 14 4 
Jan. c. 14 
Dec. lov. 3 
Dec, ov. 10 
Dec. Joy. 10 
; Dec, 20 
Do 2d pt eb. an. 19 
bn & Fink Dec. ov. 15 eee 
Dec. Nov. 20 
Jan, Dec. 31 
Dec. Nov. 15 Sa 
Noy. Nov. 10 i 
Nov. Nov. 10 
Dec. Nov. 20 ae 
Dec, Nov. 15 
Dec, Nov. 23 
Dec. Oct. 28 
Dec. Oct. 28 
Dec. Oct. 28 
Nov. 15 Nov. 1 
Dec. 15 Nov. 20 
Dec. 15 Nov. 20 
Standard iCa Dec. 15 Nov. 15 | 
Dee. 15 Nov. 15 
Nov. 15 Oct. 31 
Nov. 15 Oct. 31 
Nov. 15 Oct. 31 
Nov. 10 Nov. 1 
Dec. 1 Nov. 10 ew. 
Dec. 30 Nov. 29 
United Stores pf......... Dec. 15 Nov. 24 Ere 
Playing Card........., Jan. 1 Dee, 21 | 
Nov. 29 Nov. 2 
Utica G & E. $7 pf Nov. 15 Nov. 4 
Nov. 1 Oct. 25 Sten 
Dec, 1 Nov. 15 } 
Dec. 1 Nov. 15 
Dec. 1 Nov. 20 
Extra 
.. Jam. 2 Dec. 12 
.. Dee. 3 Nov. 3 
.. Nov. 15 Oct. 3 Street 
Pittsburgh Plate Glass. . . . .... .25¢ Q Jan. 2 Dee. TVA 
| 
e 
L. COLUMN ite 


TO KEEP YOU 
INFORMED 


Every week we list in this column attractive 

booklets, circulars, periodicals and special letters 

which we believe are of interest to our subscribers. 

Upon request, and without obligation, any of the 

booklets listed below will be sent free direct from 
the houses by whom issued. 


CURRENT LITERATURE DEPARTMENT 
THE FINANCIAL WORLD, 53 Park Place, New York, N. Y. 


Please print each request on a separate 
sheet together with name and address. 


STATISTICAL ADVICE ON GRAIN FUTURES, COTTON, 


STOCKS AND BONDS—Thoroughly covered in the Bulletins 
issued by a middle western service. These bulletins should be 
of great interest to every grain trader, and the current issue 
will be sent upon request and without any obligation. . 


U..8. GOVERNMENT SECURITIES—A table indicating the 
approximate yield of Treasury 33s, 1945/43 and called and 
uncalled Liberty Fourth 43s, 1938/33, is made available by a 
large house, member of the New York Stock Exchange. 


MAKING MONEY IN STOCKS—A straightforward, comprehen- 
sive treatise on sound methods to pursue in the purchase and 
sale of listed securities. 


AN INVESTMENT PROGRAM KEYED TO THE NRA—And 
kept in constant adjustment to the changing prospect—is the 
ideal of every investor. It is discussed interestingly in a 
pamphlet distributed free by an investment advisory or- 
ganization. 


LONG, SHORT, OR OUT, WHICH POSITION TO TAKE— 
Only by knowing the answers to these questions can your 
market operations be successful. The right type of guidance 
is now available. Send for complete details. 


RADIO GUARANTEEING WORLD-WIDE RECEPTION—A set 
enabling you to receive broadcasts from Europe, the Orient, 
Australia, in fact, most anywhere you choose, direct. Superb 
on domestic broadcasts, too. Costs no more than many less 
efficient models of ordinary receivers. Particulars will be sent 
upon request. 


STOCK EXCHANGE SERVICE FOR THE SMALL INVESTOR 
—An interesting and informative booklet every small investor 
will wish to read. 


8 INCHES OFF WAISTLINE—Forms an interesting subject to 
many men suffering from excess avoirdupois. How to find 
satisfactory relief is told by a reputable firm in the Middle 
West. 


15 GUIDEPOSTS FOR THE TRADER—Explaining a method of 
trading with the trend. Explanatory brochure may be had 
free. 


BROKERAGE SERVICE TO INVESTOR AND TRADER—A 
well-known New York Stock Exchange firm has prepared this 
informative folder. 


FOUR FAMOUS FORECASTING FACTORS—Explaining a 
theory perfected by a well known institution by which a direct 
' method of diagnosis may be derived solely from the “Technical 
Action” of the Stock Market. The value of this basic solution 
of the investor’s problem is expressed throughout the booklet. 


MARGIN REQUIREMENTS—Leafiet explaining margin require- 
ments has been prepared by a brokerage house, members of 
the New York Stock Exchange. 


ODD LOTS—A firm, member of the New York Stock Exchange, 
has published a bookiet setting forth the advantages for both 
the small and large investor dealing in odd lots. 


aN EXPLANATION OF LIFE ANNUITIES—This booklet, is- 
sued by ne of the most prominent insurance companies, tells 
how a life annuity can be arranged to comply with any 
circumstances and ideas for future income. 
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WEEKLY 


BUSINESS & FINANCIAL SUMMARY 


19. 
A WEEKLY TRADE INDICATORS 28° Oct. 21 oct 29 
*Crude Oil Production (bblis.)........ 358,150 2,434,500 2,096,600 
Electric Power Output (000 K.W.H.). i ‘621, 702 1.618.795 1 533,028 


+Steel Ousput (% of capacity)........ 32 % 39% 19% 
Automobile Production (U.S. A. ors ese 25.234 25,004 11,169 
|\Commodity Price Index......... 72.1 70.7 57.1 

Oct. 14 Oct. 22 
Bank Clearings New York City.. $3,624 $2,472 = $3,509 
Bank Clearin, s Outside of N. 7.0... 1,919 1,541 1. 
650,482 664,058 641,985 
Bituminous Coal ‘Production Rey 1,172,000 1,118,000 1,308,000 
Financial World Index of Indus- 


*Daily Average. tlron Age. 
Journal of Commerce. 


4 FEDERAL RESERVE REPORTS MEMBER BANKS 


tCram’'s Report. §000,000 Omitted, 


1933 1932 
(000,000 quieted) Oct.25 Oct.18 Oct. 2% 
Deposits—New York C $6.394 $6,439 $6,636 
Deposits—Outside New as} City.. 9,488 9,517 9,314 
Loans on Securities—N.Y.C...... ‘ 1,636 1,712 1,569 
Loans on Sec —Outside N. 1,948 1,981 2,253 
*Investment—New York City...... ‘ 1,099 1,095 1,050 
*Investment—Outside N. Y.C....... 1,869 1,867 1,940 
Total loans and discounts.......... ° 8,543 8,643 9,074 
Total commercial loans............ . 4,959 4,970 5,252 
Total net demand deposits.......... 10,685 10,700 10,769 
Total time deposits........... saaoe. 4,472 4,476 4,676 
TORI 731 815 352 
4 RESERVE SYSTEM 

Federal Reserve System gold ratio. 61.3 61.5% 58.0% 
New York Federal Reserve Bank ratio 60.3 59.8% 60.4% 
Total Money in Circulation...... ios $5.6 8 $5,650 $5,580 


*Other than U. S. Govt. Securities. 


’ & FOREIGN EXCHANGE 4 COMMODITY PRICES 
1933 1932 
Par Oct. 31 Nov.1 31 Nov. 
$4.86 34 England....$4.77% $3.30 34] Copper (Ib.). $0. 20.08 
1:00 "Can. Dollar 98.56" 90:68 | Cotton (Ib.).. 975 
3.92c France..... 3.92 Gold (0z.). 12 
7.95 5.11 Iron (ton)... 18.26 13.84 
13.90 Belgium*.. . 21.10 3.89 Rubber (Ib.} 
23.82 Germany.. .36.10 23.74 (02.).. 27% 
49.85 Japan......28.81 21.31 r (ib.).. 
11.96 11.96 Brazil t. si 8.25 7.45 sWheat (bu.). 0.86 48% 


~*Belga. tNominal. §December futures. 


4 WEEKLY CAR LOADINGS 


Freight car loadings indicate current sectional business Conditions. 
Loadings from the 15th to the 15th generally indicate earnings for the 


current month. 
Weekended Same 


x October14 week Change 
Eastern District 1933 1932 % 
Baltimore & Ohio... 48,893 47,443 + 3 
Chesapeake & Ohio............... 31,214 32,477 - 4 
Delaware & Hudeon............+. 12,5 11,572 +8 
Delaware, Lackawanna & Western. 15,645 14,727 +6 
New York, New Haven & Hartford. 21.746 1,500 +1 
Now York 88,407 88,477 
New York, Chicago & St. Louis.... 11,809 11,533 +2 
Norfolk & Western......... rer 23,862 22,672 + 5 
Pennsylvania........ 90,933 92,466 -2 
PUTO 8,429 8,7 -4 
Southern District 
Atlantic Coast Line...... Ty 12,425 11,112 +12 
Illinois Central......... 409 32,880 - 8 
Louisville & Nashville........... ° 21,869 23,015 -5 
Seaboard Air Line... 9,874 9,688 +2 
Southern Ry. System............. F 31, - 6 
Northwest District 
Chicago & Great Western. sve 5,189 5,547 - 6 
Chi., Milw., St. Paul & Pacific. 25,703 26.339 -2 
Chicago & Northwestern 33,668 31.739 + 6 
Great Northern...... 18,960 13,357 +42 
Northern Pacific. . wes 13,543 13,620 -1 
Central West District 
Atchison, To ake & Santa Fe...... 27,931 29,291 - 5 
Chicago, Burlington & Quincy..... 27,822 26,769 +4 
Chicago, Rock | island & Pacific... : 19,179 20.939 - 8 
Chicago & Eastern [llinois........ 5 4,635 4,991 -7 
Denver & Rio Grande Western..... 7,117 7,868 —10 
Southern 28.512 29,938 - 5 
Union Pacific............. et 27,243 28,001 - 3 
Western Pacific. . 3,337 3,925 
Southwestern District 
Kansas City Southern. .... 3,194 -1 
Missouri-Kansas-Texas.......... 8,503 8,659 -2 
Missouri Pacific..............+. 23,718 24,301 -2 
St. Louis-San Francisco.;......... 13,557 14,422 - 6 
St. Louis-Southwestern........... 5 47. -20 


(Compiled from American Railway . Association figures) 
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For Indispensable Data on 1300 Stocks Refer 
To Independent Appraisals of Listed Stocks 


THIS VALUABLE 48-PAGE BOOKLET IS REVISED MONTHLY 
AND SENT FREE TO EVERY FINANCIAL WORLD SUBSCRIBER 


ANY of our subscribers tell us that if they had to pay $10 annu- 
ally for our stock rating and data book alone, they would not 
think of being without it because of its great value as a quick 

reference book on hundreds of important stocks. 


Many improvements have been made in ‘Independent Appraisals of 
Listed Stocks” during the past year so that the investor desiring to 
obtain important facts and figures on stocks listed on the New York 
Stock Exchange and New York Curb can instantly find the information 
by referring to the latest issue of our unsurpassed monthly stock manual. 


This monthly manual supplements The Financial World, each issue of 
which gives ‘to the investor the cream of the business and investment 
news, together with analyses of exceptional speculative and investment 
opportunities. 


When you consider that an annual subscriber also has the free privilege 
of sending several letters of inquiry each month for advice on individual 
securities simply by enclosing a stamped self addressed envelope with 
each inquiry, it is obvious why many investors say that our Threefold 
Investment Service at $10 yearly is the world’s biggest value today. 


HEREAFTER REFER TO OUR MONTHLY MANUAL TO FIND OUT: 


(a) Stock Exchange symbol of any of the 1300 stocks listed. 

(b) Our rating of A+, A, B+, B, C+, C, D+, D for each stock. 

(c) The par value, dividend.rate and dividend payable date. 

(d) The five year average earnings per share. 

(e) Earnings per share for 1931 as compared with 1932. 

(f) Earnings thus far in 1933 as compared with same period in 1932. 
(g) Outstanding capitalization (bonds, preferred and common stocks). 
(h) Working capital ratio (current assets to current liabilities). 

(i) High and low prices for 1932 and also for 1933. 

(j) List of reliable brokers through whom stocks can be bought. 


Subscribe before December 15th to Obtain Our New Book “Profitable Investment Simplified” 


THE FINANCIAL WORLD, 53 Park Place, New York, N. Y. N-8 
I enclose $10 for a year’s subscription for THE FINANCIAL WORLD together with the other regular features of your Threefold 


Investment Service. In addition I wish to have you send me a free copy of your 116-page book—‘Vital Facts about 50 Leading 
Stocks”’—within next 10 days. (Mention here............0005- whether subscription is new, renewal or extension.) 


THE SCHWEINLER PRESS, N. ¥. 
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@ MR. HAGENLOCH. 
ER says, “If I were giv. 
ing one simple rule for 
successful billiard play, 1 
should say, ‘Watch your 
nerves!’ That’s why I’ve 
smoked Camels for years, 
They never upset my 
nervous system.’’ 


@ RIGHT—TALKING IT OVER 
calls for more Camels. Steady 


@®ERICH HAGENLOCHER, 
twice 18.2 balk-line billiard cham- 


pion of the world. Healthy nerves 
have carried him successfully 
through the sternest international 
competition to many titles. 


smoking reveals the true quality 
of a cigarette. Camels keep right 
on tasting mild, rich and cool... 
no matter how many you smoke. 


teady Smokers tun Camels 


“I know of no sport,’’ says Erich Hagen- 
locher, ‘‘that places a greater strain on 
the nerves than tournament billiards. The 
slightest inaccuracy can ruin an important 
run. One simple rule for success is, ‘Watch 
your nerves!’ I have smoked Camels for 
years. I like their taste better and because 
they’re milder, they never upset my ner- 
vous system.”’ 

There is a difference between Camel’s 
costlier tobaccos and the tobaccos used in 
other popular cigarettes. You’ll notice the 
difference in taste and in mildness—and 
Camels never jangle your nerves. You can taste will confirm this. | 


prove this yourself. Begin today! A 


Copyright, 1933, 
R. J. Reynolds Tobacco Company 


NEVER GET ON YOUR NERVES | 
——<—= NEVER TIRE YOUR TASTE | 


A 
MATCHLESS 


IT IS MORE FUN TO KNOW 


Camels are made from 
finer, MORE EXPENSIVE 
tobaccos than any other 
popular brand. They give 
more pleasure. Your own 


5 
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